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THE paper prepared by Commissioner Matthews of Ohio 
on “Taxation of Insurance Companies,” and read before the 
convention of Insurance Commissioners at Detroit the other 
week is an elaborate attempt to justify the action of legisla- 
tures in taxing insurance companies. On another page of 
this issue will be found copious extracts from the paper in 
question. While Mr. Matthews makes. out a strong case in 
favor of taxation and holds that the insurance business as at 
present conducted is mainly speculative, he utterly ignores 
the question of oppressive and burdensome taxation which 
alone is what the companies complain of. Fair and just taxa- 
tion will never be opposed by insurance companies, but they 
do object to taxes being levied solely because the large ac- 
cumulations of assets and annual collections of premiums are 
considered by ignorant legislators to be wrung from the peo- 
ple by soulless corporations. The heaviest taxes are paid on 
account of these vicious pieces of legislation known as re- 
taliatory laws and the Insurance Commissioners would earn 
the gratitude of all companies if they would use their influ- 
ence to compel the repeal of such laws and the passing of fair 
and uniform tax laws in all the States. 





THE necessity for insurance men taking a more active part 
in influencing or restricting legislation relative to insurance, 
has been especially emphasized during the past few months 
at the various conventions of underwriters. This activity is 
somewhat like locking the stable door after the horse has 
been stolen, for some of the most vicious legislation that in- 
surance men have to contend with was placed on the statute 
books of the various States within the past few years. Last 
winter, out of forty-nine State and Territorial legislatures that 
exist, forty-two were in session, while during the coming win- 
ter there will be but thirteen—unlucky number. Concerted 
action last winter on the part of underwriters might have pre- 
vented much adverse legislation and secured modification of 
obnoxious laws that are now in force. In a few States the 
local agents did good work in killing off some bills that were 
offered, but general concerted action was lacking. Some- 
thing may be done in this direction to influence legislation in 
the thirteen States that will have legislative sessions this win- 
te., and it is none too early to take the work in hand. The 
following named States will offer opportunities for this kind 
of missionary work: Georgia, October, 1899; Louisiana, 


May, 1900; the others convening in January, 1900, are: Iowa, 
Kentucky, Maryland, Massachusetts, Mississippi, New Jer- 
sey, New York, Ohio, Rhode Island, South Carolina and 
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Virginia. Some of these States have most objectionable in- 
surance laws in force, and new measures, adverse to insurance 
interests; are sure to be introduced. In each State the agents 
of insurance companies should be so organized that each one 
will respond promptly to any authorized call that may be 
made upon him, and give his personal attention to the work of 
influencing the legislators from his district to vote on the 
right side when any insurance bill is up for legislative action. 
Personal work of this kind will secure better results than reso- 
lutions adopted at impromptu meetings, or labored argu- 
ments addressed to legislative committees. But such per- 
sonal work needs direction from a central body, and should 
be brought to bear simultaneously upon every member of the 
legislature where action is desired. It is only by organization 
that this can be secured, and every agent should be required 
to do his share of the work. Legislators will listen to a con- 
stituent who controls votes more attentively than they will to 
any other form of argument. Let the work of organization be 
tried on the thirteen States this winter and there will be less 
cause for complaint of legislative hostility to insurance inter- 
ests than is usual when State solons are gathered together. 











THE MUTUAL RESERVE FUND LIFE ASSOCIATION. 


HE above named association is now passing through 

the most critical period of its existence, and whether 

or not it sustains the strain that is placed upon it is a 
question in which its thousands of policyholders have a direct, 
personal interest. The public in general is also interested, 
because the Mutual Reserve has been the leading exponent 
of a system of life insurance that has proven to be in many 
respects unstable, and the efforts of the managers to turn 
its business into another channel, and place it upon a legal 
reserve basis, constitutes a problem the solution of which 
means much to every one at all familiar with life insurance. 
Organized as an assessment company in 1881, the Mutual 
Reserve was conducted with such persistent energy that it 
soon became the leading assessment association in the coun- 
try, numbering its policyholders by the hundred thousand 
and its insurance in force by hundreds of millions of dollars. 
A decade of this extraordinary prosperity had not passed 
when the managers discovered that the post-mortem assess- 
ment system of insurance upon which it was doing business 
was erroneous, and that its promises could not be filled. Yet 
they hesitated to apply the remedy, which was an increase 
of assessments sufficient to bring in money enough to pay 
death losses. It was not until after the death of President 
Harper and the accession to that position of Frederick A. 
Burnham that the association found courage to face the situa- 
tion and impose the needed assessments upon the members. 
This caused much dissatisfaction, and many sacrificed their 
membership rather than pay the increased cost. Simul- 
taneously the managers offered its members new forms of 
policies, giving increased security to them, but at an increased 
cost, and used every effort to induce them to exchange their 
old policies for the new ones. Many thousands recognized 
the necessity for paying the higher rates as they advanced in 
age, and made the exchange, but others clung to their old 
policies. Early in the present year the managers announced 
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that all policies written after July 1 would be written upon a 
basis of four per cent reserve, the same as required by law 
for the level premium companies, and it now proposes to 
place the old business on a four per cent reserve basis as soon 
as possible. These steps, and some others, indicate that the 
present management of the Mutual Reserve, recognizing the 
undesirability of the older assessment policies, is striving to 
write all its new business upon safer lines, and also induce its 
old members to accept the changed conditions to the mutual 
advantage of themselves and the association. Those who 
refused to make the transfer elected, of course, to stand by 
their contracts under the assessment plan, and meet the cost 
merely as it accrued. Increased assessments was the in- 
evitable result, with the usual accompaniment of grumbling, 
forfeitures, etc. 

In May last Superintendent Payn entered upon an exam- 
ination of the association, and his report and that of Ex- 
aminer in Chief Isaac Vanderpoel, were printed in THE 
SPECTATOR of last week. The examination was thorough 
and exhaustive in every respect, the Department having 
opportunity to hear and investigate charges made against the 
management by ex-officers and discharged employees of the 
association. The Superintendent makes some criticisms of 
the association, but agrees with Examiner Vanderpoel that it 
is solvent, having a surplus of $975,507. He regrets that the 
law does not give him power to enforce certain changes, and 
so refers further consideration of the affairs of the associa- 
tion to the Attorney-General for such action as he may deem 
best to take. If the Superintendent had found the associa- 
tion insolvent he would have certified that fact to the Attor- 
ney-General, with a request that he apply to the courts for a 
receiver, but finding a condition of solvency, he leaves it’ with 
the law officer of the State to determine whether or not 
further notice should be taken of those matters that he claims 
are irregular. 

Superintendent Payn comments upon the loss of members 
and of insurance in force, which is largely accounted for, as 
above stated, by the efforts of the management to shake off 
the old assessment incubus that was dragging the association 
down, and must have destroyed it unless it could find relief. 
Whether it was better for the management to try to save 
what it could of its business and protect the interests of its 
persistent policyholders was a question the managers had to 
decide, and they determined to do the best they could for the 
members, even at the cost of a considerable sacrifice of busi- 
ness. The Superintendent also criticises the manner in which 
the managers of the association have treated the old bond 
statements issued to the “fifteen-year class” by the former 
administration. These bond statements, as is well known, 
have long been a thorn in the side of the officers of the 
Mutual Reserve. They were obligations issued to members 
ostensibly as dividends upon their policies, to be applicable to 
the payment of assessments after the lapse of fifteen years. 
The Insurance Department has taken the ground since the 
examination in 1895 that these bond statements did not con- 
stitute a liability, and the Superintendent now states that the 
action of the association in receiving $104,626 of the bond 
statements in payment of assessments is indefensible. On 
the other hand, the officers of the association declare that 
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they acted under the best legal advice, and are assured that 
their refusal to accept the bond statements in payment of 
assessments would result in great dissatisfaction on the part 
of members holding them, and would unquestionably lead to 
interminable litigation. While admitting that the issuance 
of the bond statements was injudicious, the management 
maintains that they were, nevertheless, a part of the contracts 
entered into with the members, and that their repudiation 
now would be unjust, if not fraudulent. There is here pre- 
sented a wide difference of opinion between the Insurance 
Department and the managers of the Mutual Reserve and 
their legal advisers, resulting in the managers adopting that 
course which was calculated to benefit their members and 
cause the least dissatisfaction. 

The association objects to the manner in which the exam- 
iners treated its death claims unpaid and in abeyance, claim- | 
ing that while the books were closed as of May 16, so far as 
assets were concerned, they were kept open several months 
thereafter to receive notices of death claims which had oc- 
curred prior to May 16, and that such claims received during 
this interim are charged as a liability. The managers assert 
that large sums paid by members previous to May 16, which 
sums were either in transit or in the hands of agents ready 
to be forwarded, were actually received before the Superin- 
tendent’s report was closed, although no credit was given it 
therefor. The managers claim that the association should 
have had credit in its assets for all money received during 
the entire period covered by the death claims charged against 
it. Also that notice should have been taken of the fact that 
assessments were out to cover a large portion of the death 
claims reported as unpaid, which is the usual method of pro- 
viding for the payment of such claims, and that every dollar 
of the $1,487,000 of claims approved or in process of adjust- 
ment on May 16, as shown in the Examiner’s report, had 
been paid prior to the issuance of the report. Under this 
method, the managers assert that the association has paid 
over $40,000,000 since its organization to claimants. 

A hearing was granted to the officers of the Mutual Re- 
serve by Superintendent Payn, at which they recorded their 
protests against the unfairness of the report of Examiner 
Vanderpoel, but the Superintendent in his report indorses the 
conclusions reached by the Examiner. In THE SPECTATOR 
of last week we printed the full report of the Superintendent 
and Examiner Vanderpoel, and in other columns of this issue 
we give the answer thereto, as sent out by the association. 
Evidently the officers assume that the Insurance Department 
is prejudiced against the Mutual Reserve because of the well- 
known hostility of the Department to assessment insurance, 
and fails to give the present management of the association 
credit for its efforts to convert its business from the assess- 
ment plan to a legal reserve basis, thus giving better protec- 
tion to policyholders, and for the fact that a large portion of 
its business is now upon that basis. 

Little credence can be accorded to the statements of former 
employees of the association, some of whom have long been 
seeking an opportunity to air their alleged grievances in the 
public prints. The services of these gentlemen were dis- 
pensed with for satisfactory reasons, and they are now striv- 
ing to pull down an edifice that gave them shelter when they 
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were in need of it, which they heartily indorsed so long as 
they were permited to be among its inmates. Every insur- 
ance company and every corporation is subject to attacks of 
this kind, and if the statements of such ingrates were to be 
accepted as true, no business could survive any length of 
time. Their charges and statements may possibly furnish 
ground for an investigation, but the interests of the public 
will be better served if they are promptly relegated to. the 
waste basket. The report of Superintendent Payn bears evi- 
dence that not one of the so-called charges against the off- 
cers of the Mutual Reserve were substantiated by any 
tangible fact that must have been revealed by the searching 
examination made had any such existed. 

It would unquestionably be a serious matter for the thou- 
sands of members of the association were any disaster to 
happen to it. They rely upon it for their life insurance pro- 
tection; many of them have been paying in their money for 
many years, and some are, undoubtedly, uninsurable now in 
any other company. It would also be a serious blow to life 
insurance ingeneral, for the uninstructed public would simply 
look upon it as the failure of another life insurance company, 
not discriminating between the assessment plan of the Mutual 
Reserve and any other plan of life insurance. It would there- 
fore seem to be the part of wisdom for all interested in the 
subject to lend to the management of the association such aid 
as they can in their efforts to place all its business upon a 
legal reserve basis, thus guaranteeing adequate protection 
to the policyholders who have so much at stake. The North- 
western Life of Chicago, formerly the Northwestern Masonic 
Aid Association, that began business as an assessment com- 
pany, is now striving to do precisely what the Mutual Reserve 
is doing, viz.: to get its business on a legal reserve basis. 
Regarding their plan, Superintendent Van Cleave of the IIli- 
nois Insurance Department says: 

If the entire business of your company could be thus readjusted, I 
believe it would greatly relieve you from difficulties under which you 
are now laboring. It would certainly put the business on a more re- 
liable premium paying basis and add materially to the security 
zfforded the members. This plan would also establish an equitable 
grading of premium payments among all your members, which does 
not now exist, on the basis of the Actuaries’ Table of Mortality—the 


standard established by the law of this State for determining the re- 
serve required of life insurance companies. 
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THE EQUITABLE AND THE ANTI-REBATE COM- 
PACT. 


E VER since rebating became a prominent issue in the 

life insurance canvassing campaign, THE SPECTATOR 
has taken the ground that its suppression rested entirely with 
the companies, and that no amount of iegislation would elim- 
inate the evil so long as the companies furnished their agents 
with an incentive to give rebates and supplied the means to do 
so successfully. While paying them a large commission out 
of the first year’s premium, a bonus for a large volume of 
business, and continually prodding them to increased activity, 
it was inevitable that agents should use a portion of their 
commissions to buy new business with—in other words, to 


give rebates to applicants for insurance. Four years ago the 


companies entered into an anti-rebate compact, in accordance 
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with which rebaters were to be prosecuted, and the Hon. 
Thomas B. Reed was selected as referee to hear testimony and 
decide rebating cases brought before him. Under this com- 
pact quite a number of agents have been convicted, but still 
rebating continues. The Equitable Life has at last taken a 
stand that cannot fail to have a beneficial influence in the 
efforts that are being put forth to stamp out the rebate evil. 
President J. W. Alexander recently announced that it was the 
purpose of the Equitable to adopt new methods of compen- 
sating agents by reducing the amount paid them from the 
first premium and increasing the amount paid for renewals. 
This proposal has met with the unqualified approval of the 
agents, and as a step towards carrying it out, President Alex- 
ander has addressed a letter to Hon. Thomas B. Reed with- 
drawing from the anti-rebate compact. He recites the fact 
that the compact has not put an end to rebating, and says: 
“The conclusion that we have reached is that there is but one 
way to stop the evil, and that is by removing so far as possible 
the incentive. Bonuses for given amounts of business, and 
the high rates of commission that have prevailed on first 
year’s premiums seem to make rebating easier than it should 
be, and the cure would appear to lie in a discontinuance of 
bonuses, and such rearrangement of commissions as would 
make it against the interest of any one to buy regular assur- 
ance with a view to dropping it at the end of the first year.” 
Mr. Alexander’s letter will be found in full on another page 
of this issue of THE Spectator. It is not the purpose of the 
Equitable, in rearranging its agents’ contracts to reduce 
their compensation, but rather to increase it, by a reduction 
on the first year’s premium, and increasing commissions on 
subsequent premiums. The commission for the first 
year will be ample compensation for the initial work 
of the agent, but will not be so liberal as to warrant him 
in dividing it with his customers, while the renewal commis- 
sion will be proportionately larger and furnish the agent with 
an incentive to keep watch of his customers, and sec that they 
pay their premiums promptly. It is believed that this method 
will prevent lapses to a great extent, and at the same time 
cnable an agent in a few years to build up a business that will 
turnish him a steady income from year to year. This cannot 
be said to be a new plan, but is rather a return to the methods 
ii vogue twenty-five years ago or more, before the days of 
excessive competition, high pressure for new business and 
Dinklespelian practices. It is not to be expected that rebat- 
ing can be entirely eliminated from the business, for there 
will always be some personal favoritism shown by agents, but 
the evil can be controlled, and its demoralizing influence 
upon the business destroyed by the general adoption of 
methods similar to those outlined by President Alexander. 
Whether the other companies will follow the lead of the 
Equitable in this respect remains to be seen, but there is an 
almost universal feeling in life insurance circles that the best 
interests of the business will be served by the abrogation of 
the bonus feature, and a change in the general plan of com- 
pcnsating agents. It required a large amount of courage on 
the part of the Equitable to take the initiative in this matter, 
but President Alexander is carrying out in good faith the 
promises he made in his recent address on the occasion of 
the celebration of the Equitable’s fortieth anniversary. 
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SPECTATOR SURVEYS. 
IN AND ABOUT NEW YORK. 


Digby Johnson, general manager of the Lancashire Insurance 
Company, arrived yesterday on the Teutonic. 

To-morrow will commence the real celebration incident to the 
home coming of Admiral Dewey. Insurance offices will be closed 
accordingly on Friday and Saturday, these having been made legal 
holidays in honor of the event. 

Charles L. Bussing, late of the firm of Trevvett & Bussing, will 
represent the interests of William M. Byrne, who has, until recently, 
been the local manager of the Union Surety and Casualty Company 
of St. Louis. 

Local underwriters still complain of a lack of “new” business. 

Under date of July 1, 1899, the official list of Boston brokers li- 
censed to do business foots up over sixteen hundred and fifty. This 
list is compiled from the records of the Massachusetts insurance re- 
port. Of the number licensed the following are among those quoted 
with headquarters in New York: Ackerman, Deyo & Hilliard, Bene- 
dict & Benedict, Archibald Haynes, W. R. Mowe, Thomas W. Pack, 
C. E. and W. F. Peck, Willis Lee Sawyer, Louis H. Schneider, 
George H. Smith & Hicks, George W. Townsend, Weeks & Ken- 
nedy. 

Experience for the past year and a half, as regards fire losses, 
whether from a local or field standpoint, has been of the order which 
fills underwriters with doubt and uneasiness as to the future. This 
experience has proved one thing clearly. There is no longer any 
reason for supposing that general commercial prosperity begets 
profit for the fire insurance business. Twice within the past nine 
years, and under similar conditions as to trade interests, undue ex- 
pansion has thus been made apparent to observing and unbiased 
fire underwriters. One prominent local manager goes so far as to say 
that “inflation means moral hazard.” 

A well known insurance man of New York has for many years 
been building hopes on the vast fortune due him and his family on 
account of the French spoliation claims. It will be remembered that 
these claims date back to 1804, and after many attempts a bill finally 
passed Congress to indemnify the claimants. A few weeks ago the 
gentleman in question received his share of the fortune in the shape 
of a check, which the letter accompanying it said represented one- 
half of one-seventh of one-half of one-ninth of the whole amount. 
The whole amount being $2,122.29, the gentleman’s fortune has been 
increased by the handsome sum of $8.42, and the projected mansion 
on Riverside Drive has been abandoned. 

Manhattan Fire of New York has completed arrangements for in- 
creasing its capital to $500,000 and its surplus by $125,000. The ma- 
jority of the new stock was subscribed for by the old stockholders. 
The conservative and successful policy of the company since the 
present management has assumed control made its shareholders 
ready to furnish sufficient money to broaden its scope and extend its 
operations along the same lines as formerly operated. 

Pelican has appointed Hull & Dinsmore with office at 46 Cedar 
street, sole agents for Manhattan and the Bronx. 


CHICAGO AND THE WEST. 

The present week will close the insurance thinking month in a 
blaze of glory, Dewey in the East and the Fire Underwriters in the 
West contributing their presence to make each celebration a suc- 
cess. Twelve papers and addresses at the Northwestern Association 
meeting are supposed to invite “Discussion,” but as in previous 
years, it is safe to predict that the expected discussions will not arise 
to mar the complacency of the essayists. 

The selection of the accomplished P. D. McGregor of the Con- 
necticut as the successor of Joseph M. Rogers in the management 
of the Queen, while in the nature of a dark horse surprise, is highly 
satisfactory to the fraternity and will be cordially welcomed by the 
agents of the Queen throughout the West. It is hinted that in addi- 


tion to the retention of C. G. Shepard as assistant manager, Cyrus 
Woodbury, the present Ohio State agent may be stationed in Chi- 
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cago to assist Mr. Shepard in the furtherance of a more aggressive 
agency policy. In Chicago the Queen has just made avail of its 
right to a third agency through the appointment of Bliss, Waller & 
Co., and from a local standpoint is most favorably equipped at the 
present time. 

The Western commission question is still uppermost in public in- 
terest, and it is evident that the separation question connected there- 
with is causing considerable commotion in agency circles outside of 
the six excepted cities. The non-Union companies, or some of them, 
were expected to hold a meeting in Chicago last Tuesday, but there 
is not much for them to do except to now join The Union, inasmuch 
as the latter has: paved the way by accepting to the fullest extent the 
principle of higher compensation to agents for which the non-Union 
companies have stood for the past twenty years. 


The Chicago Board of Fire Insurance Brokers are also booked for 
« meeting this week, when it is expected that the Chicago commis- 
sion question will be considered in view of the increases generally 
made by the leading companies in the commissions paid to their Chi- 
cago representatives. The matter of city licenses will also be con- 
sidered in view of the proposal in the Chicago Underwriters Associa- 
tion to dispense with the present requirement that brokers shail pro- 
duce their city licenses before being eligible to membership in the 
Underwriters Association. 


It is difficult to discover much of an ethical principle in the views 
of those who wish to change the present rule, in this respect. It is 
claimed that the Chicago Underwriters Association should not be- 
come a collection agency for the city, but no good reason has yet 
been shown why the agents should not protect the brokers paying 
the license against the inroads of pirates and dead beats whom the as- 
sociation would protect if they could be admitted to practice without 
exhibiting the city license. It is a well known, though unfortunate 
fact, that the advocates of the change are principally those of the 
agents who have been and are yet generally suspected of paying ex- 
cess commissions to brokers and solicitors. 


It is hoped that the Illinois local agents will hold a State meeting at 
Springfield next month and endeavor to copy the vigorous example 
of their Ohio brethren, who recently assembled in Cleveland. It is 
said that at the Ohio meeting there was some refreshingly plain talk 
as to companies and things. The move in Ohio to repeal the two- 
dollar charge for each agency certificate and substitute therefor a 
twenty-five-dollar agency license fee, is expected to weed out many 
of the inefficient agents. 


Life and Casualty Notes. 

The Life Underwriters Association opened the fall campaign last 
Tuesday with a dinner at the Union League Club. Owing to the 
increased price of provisions and the growing necessity for a three 
per cent reserve, the rate per plate had been raised to $1.50, the basis 
being the healthy males’ table. 


L. Brackett Bishop, the accomplished and witty manager of the 
Massachusetts Mutual Life, read the paper entitled, “The Business of 
Life Insurance,” read by him at the recent meeting of the National 
Association. Ex-Governor Robert E. Pattison of Pennsylvania was 
present and spoke on the subject of “Paul versus Virginia,” some- 
thing more familiar to the fire than the life men. Ex-Governor 
Pattison is president of the Security Trust and Life Insurance Com- 
pany of Philadelphia, but is favorably remembered by the fire in- 
surance men for vetoing the valued policy bill in Pennsylvania. 


“How did you spend your vacation?’ Secretary Fred. B. Mason 
has issued a summons to all members of the association to give an 
account of themselves on a card bearing this query, and the indica- 
tions are that there will be trouble ahead if this rule should be en- 
forced. Dr. Pearman has already acknowledged that he ‘cleaned 
house” during his vacation, while L. Brackett Bishop admits that he 
made no rebates whatever during his absence from daily toil. John 
K. Stearns enjoyed his vacation by admiring the beautiful in all 
things, while James W. Janney could, no doubt, tell a heap about 
the green fields of Virginia. One delinquent member must have had 
an especially good time as he declined to “give away his adventures 
with the summer girl.” 
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BOSTON AND VICINITY. 

The report of the Boston Manufacturers Mutual Fire Insurance 
Company shows fire losses for August amounting to $694.39, with a 
total amount at risk of $117,247,314. 

The North American Insurance Company has declared a semi- 
annual dividend of three per cent. 

George O. Russell of Darling & Russell, who has been in Colorado 
several months, has returned greatly benefited in health. 

The Western Assurance Company of Toronto, Ont., has shown 
wise judgment in selecting F. B. Carpenter as manager for Boston 
and vicinity. . 

Owners of buildings largely occupied by women and children, who 
put perpendicular ladders on the structures and then boast about 
their “fire escapes,” can take an object lesson from the fire escape just 
installed at the Franklin School, Boston. It consists of a steel tower 
something over sixty feet in height, connected by steel platforms 
with each floor. In the center of the tower there is a three-inch iron 
pipe, around which runs a spiral slide, smooth as glass, of burnished 
steel. The person merely sits down upon it and at once glides away 
to the bottom. When the escape was recently tested thirty-five 
children were sent from the top to the bottom while a fireman was 
climbing down a ladder the same distance. 


Life and Casualty Notes. 
The first dinner of the season, of the Boston Life Underwriters 
Association, will take place at Young’s hotel on the third or fourth 
Tuesday in October. 


Since the report of the examination of the Mutual Reserve Fund 
Life Association by the New York Insurance Department was made 
public the query has been propounded many times in Boston: ‘‘What 
will be the standing of the association in Massachusetts in the 
future?” If, by this, is meant the legal standing, the question is 
easily answered, for the present, at least, in this wise: The Mutual 
Reserve Fund Life has qualified.in Massachusetts as an old-line com- 
pany, and paid in the necessary deposit, as required by the acts of 
1899. It has observed all the requirements of the laws of this State. 
It has also just been declared solvent by the Insurance Commissioner 
of the State of New York. To accurately determine the degree of 
the solvency of the association the policies, presumably many thou- 
sands in number, would have to be valued. No exigency exists or 
has existed requiring such action. The Massachusetts Insurance 
Commissioner keeps his own counsel, but it may be safely stated that 
any action which may be taken by him in the future, should occasion 
arise, will be wholly governed by the requirements of the statutes 
insofar as he is empowered to act. 








CORRESPONDENCE. 


NEWS OF THE PACIFIC COAST. 


[From OUR OWN CORRESPONDENT.] 


After a protracted fight, the Liverpool and London and Globe has won 
in a legal battle against the Southern Pacific Railroad Company. When 
the Sierra Ice Company’s plant was burned the insurance company 
promptly paid the loss, amounting to $15,000. Subsequently it learned 
that the fire was caused by a defective spark arrester. Judgment for 
plaintiff in the Superior Court has now been affirmed by the Supreme 
Court. 

The first six months’ business in San Francisco shows a falling off in 
premium receipts of about $510,000. The losses were about fifty per cent 
of the premium income, leaving but a small margin of profit. 

Insurance men and bag men have been gambling synchronously, the 
former on the chances of the ship Macduff not making port, and the latter 
on the effect which the lack of her cargo of 4,000,000 bags would have on 
the bag market. After some of the bag men had chipped forty per cent 
off their prospective profits and sixty per cent reinsurance had been paid, 
the laggard vessel arrived, being behind twenty days more than the 
slowest trip on record from Calcutta to Portland, Ore. The cargo was 
fully insured for $250,000, and was the supply of grain bags for the States 
of Oregon and Washington. 

The Firemans Fund has reinsured its tenth company in nine years. 
The latest acauisition of the only home company in California is the 
Tokio Marine Insurance Company, Ltd., of Japan, which has been repre- 
sented on his coast by Marshall A. Newell. 

George D. Dornin, the veteran insurance man, manager of the Spring- 
field of Massachusetts, and the National of Hartford, dined at the Bo- 
hemian Club the six survivors of the vessel Panama, which rounded the 
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‘‘Horn” in 1849. What tales were swapped by the grizzled men who fifty 
years ago got the gold fever and left New York for the new Eldorado may 
be imagined. 

J. B. F. Davis & Son, San Francisco, Cal., recently appointed Pacific 
coast managers of the Sun Insurance Office of London, have the following 
States: California, Oregon, Washington, Montana, Idaho, Nevada, Utah 
and Arizona, as well as Alaska and the Hawaiian Islands. Winfield S. 
Davis, the leading member of the present firm, has admitted Carl A. 
Henry and Burt L. Davis to interest, the former as a special partner. 
Mr. Henry will manage the Sun’s department, assisted by Leslie A. 
Wright, who was also assistant manager under W. J. Callingham, de- 
ceased. The firm of J. B. F. Davis & Son, now one of the most important 
on the Pacific slope, was established over thirty years ago, and controls an 
extensive local business, as well as over the whole coast, and starts in 
with the Sun with a determination to make it one of the leaders in its 
field. There is little doubt that this will be speedily done. W. S. Davis 
will continue to give his attention to the firm’s large brokerage business. 
He is also president of the Pacific Fire Extinguisher Company, which is 
agent for the General Fire Extinguisher Company on the coast, and which 
is doing a very good business as well. Sprinkler business is a specialty 
with J. B. F. Davis & Son, who are likewise managers of the Standard 
Marine of Liverpool. 

Edward Brown of the well-known San Francisco managerial firm of 
Edward Brown & Sons, representing the Svea, American of Philadelphia 
and Agricultural, will return from a seven-months’ sojourn abroad on 
October 1. Mr. Brown has been taking a well-earned vacation. While 
abroad he visited the home office of the Svea, and met with a cordial re- 
ception. FortTY-NINER. 

San Francisco, September 23. 


COLORADO. 
[From OUR OWN CORRESPONDENT. ] 


The beautiful scenery of Colorado and the numerous resorts, especially 
on the line of the Denver and Rio Grande, prove very attractive to spe- 
cial agents and managers during the summer months, and trips for in- 
spection and visits to agents are frequent. Among those who have recently 
taken advantage of our elegant climate, and combined business with a 
pleasure trip and visited the various towns of the State, are: Dallas of 
the Phcenix of London, Woolard of the American Central, Jolly of the 
Alliance, Enkle of the North German, Lease of the Underwriters, the suc- 
cessor of the genial Tom Fisher; Dale of the Phenix of Hartford, Winne 
of the Western Underwriters, Long of the Milwaukee Mechanics, and Luke 
of the Scottish Union. 

T. T. Frith, recently appointed special agent for the Lion and Imperial, 
has just completed a visit to all his Colorado agents, and leaves shortly 
for Montana and Utah. He is a welcome addition to the field force in the 
Rocky Mountain district. 

Special agents resident in Denver and also those who occasionally visit 
Colorado, are planning to be in Denver the week of September 25 to 30; 
the annual meeting of the State Association of Local Fire Agents will be 
held that week, having been transferred from Cripple Creek by popular 
request, as well as the attraction of the festival of mountain and plain, 
commonly known as the carnival. These attractions will bring a large 
number of local agents to Denver at that time, and acquaintances can be 
made and entertainment provided for a large number, in addition to the 
enjoyment of the occasion. 

Too much importance cannot be given to the coming meeting of the 
Colorado Local Agents Association; one of the principal proposed items 
for raising additional revenue at the coming special meeting of the legis- 
lature is the usual attack on insurance companies by increasing the taxes 
on premiums, which are already heavy enough. While the coming meet- 
ing is of fire agents only, combined action should be taken by both fire 
and life and casualty representatives to prevent such action if possible. 
The experience of the companies in general this year in Colorado should 
be argument sufficient to prevent any such increased taxes. 

Owing to the recent heavy insurance losses at Victor and to the large 
number of individual losses throughout the State, about which no one 
ever hears except the companies, the loss ratio of a majority of the leading 
companies in Colorado for 1899 will be at or above 100 per cent, and the 
average loss ratio far above its usual figure. 

The individual company losses at the recent conflagration at Victor, 
while not running in excess of $25,000 for any one company, will prove 
more than the entire insurance premiums for the entire State for a num- 
ber, the high rate of ten per cent proving very attractive, and in order 
to get the premiums larger liability than good judgment would indicate 
was assumed in many cases. 

C. W. Gill of Benedict & Gill, Denver, Col., took advantage of the low 
rate made on account of the G. A. R. reunion at Philadelphia, and is visit- 
ing his old friends in New York. 

Robert Kuhn, special agent of the Royal, intends visiting his old home 
at Cincinnati during the latter part of September, and also Chicago, and 
will take a few days in Michigan, fishing and resting. 

Mr. Dornin of the National of Hartford anticipated his trip to the 
Union meeting a few days and came to Denver, and after paying his Victor 
losses stopped at Des Moines on his way East, in order to visit his special 
agent, H. H. Lee, who has been seriously ill for the past few months with 
nervous prostration. 

It was a pleasure to again see Wm. Fulton, the general adjuster of the 
Springfield, familiarly known as ‘“‘The Wandering Jew.” He attended to 
the Springfield losses at Victor. He has not visited Colorado since the 
Cripple Creek conflagration. Age bears slowly on the reliable old man, 
and all wish that in his case time could stop. 

The local situation in Denver, in so far as rates and practices are con- 
cerned, was never in better shape than at the present time. The new 
agreement adopted over a year ago seems to be generally observed and 
harmony prevails. The same condition exists to a large extent over the 

entire field, barring a little disturbance at Colorado Springs, caused by a 
few companies who persist in remaining outside the board. 

R. E. Hall, who for the past year has represented the L. B. Edwards 
general agency of San Francisco as special agent in Colorado, Utah, 
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Wyoming and Montana, has resigned his position, and goes with the Con- 
tinental at Chicago as their general adjuster. 

H. T. Lamey, the manager of the Western department of the Western 
of Toronto and British America, is suffering from a compound fracture 
and sprain of his ankle and knee. He will be laid up for some weeks. 

Edwin Hughes, special agent of the Palatine, has been transferred from 
Colorado to Southern California,and F.J.H.Manning, transferred from the 
Oregon field to Colorado. 

The annual meeting of the Northwestern Union at Chicago will be well 
attended from Colorado. Paul B. Gaylord, R. S. Brannen of the local 
agents, Manager Burns of the Compact, and Speeial Agents W. L. W. 
Miller, F. O’L. Buck, D. C. Osmun, Jr.; A. L. Jessup, W. A. McGrew, W. 
C. Cree and Geo. H. Batchelder will be among those present. 

Denver, Col., September 25. MANITOU. 





KANSAS. 


. [From OUR OWN CORRESPONDENT. ] 


By virtue of an act passed by the legislature last winter at the special 
session of the populist law makers, the State Insurance Department was 
given limited supervision over fraternal insurance societies. In the an- 
nual report just issued by the Insurance Department, Superintendent W. 
V. Church says: 

‘“‘Many of the fraternal orders are organized on sound business prin- 
ciples and are worthy of the patronage which they enjoy. On the other 
hand, some of them owe their birth to one or two faulty causes. One of 
these is the ultra-sentimental craze which attaches more importance to 
imaginary brotherhood than to actual business merits. Such orders are 
the products of the schemes of visionary men; incurables, who are hope- 
lessly addicted to the fraternal society habit. They are managed by 
officers with titles in which the entire alphabet is involved, and who 
have little else to command attention. Then there is the order with the 
more reprehensible birthmark, started by ‘projectors’ whose main object 
is to create salaried offices to be filled by themselves. The time will 
come when such organizers will not be recognized. The vagary of one 
and the knavery of the other are such as to preclude their being trusted 
with even a country grocery. Why should they be the custodians of a 
member’s assessments or a widow’s benefits?” 

The Department’s statistics are detailed by Mr. Church as follows: 

‘During 1898 there were engaged in the State fourteen domestic mutual 
fire insurance companies, whose membership is made up largely of Kansas 
farmers. These companies issued policies to the amount of $9,821,614, an 
increase of $2.000,000 over the preceding year. These companies have re- 
ceived in premiums $138,748.77. They paid losses to the amount of $51,- 
147.54. The membership of these Kansas mutual companies at the close 
of the year was 27,539, an increase of 7394 over the preceding year. 
There were forty-one fire insurance companies of other States transacting 
business in Kansas in 1898. They wrote risks during the year aggregat- 
ing $112,845,213, an increase over 1897 of $7,957,163. Their premium re- 
ceipts for the year amounted to $1,283,178, an increase of $17,293 over 1897. 
These companies during 1898 paid in losses $558,887, or $68,000 more than 
they paid in 1897. Eighteen fire insurance companies organized under the 
laws of foreign governments transacted business in Kansas to the extent 
of $21,654,262. This was a decrease of over $3,000,000 in the volume of 
insurance written. There was a decrease of premium receipts on the 
part of these foreign companies to the extent of $33,000. They paid losses 
to the amount of $148,060, which was an increase over 1897 of $53,589. 

“The Kansas Mutual Life Insurance Company of Topeka wrote in 1898 
$2,738,357, an increase of $58,037 over the preceding year. Their pre- 
miums amounted to $266,624, showing an increase of $35,664. This com- 
pany’s total amount of insurance in force at the close of 1898 was $9,893,- 
091.87. At the same date they -had paid death claims amounting to 
$953,416.18. There were eighteen companies of other States transacting 
life insurance business in Kansas in 1898. They wrote policies on the 
lives of citizens of the State to the extent of $9,894,323, an increase of 
four and a half millions over the business of 1897. They received in pre- 
miums $1,056,198, an increase over 1897 of $69,929. They paid in claims 
$306,064, an increase of $55,301. 

“The Bankers Life Association of Kansas City, Mo., voluntarily with- 
drew from the State at the close of the insurance year, February 28, 1899. 
The American Mutual Life Association of Topeka, Kan., retired from 
business in March, 1899.” M. P. S. 

Topeka, September 16. 


THE NORTHWEST. 


[From OUR OWN CORRESPONDENT.] 


The situation in insurance circles in St. Paul is idylic—comparatively 
speaking. Compared with the conditions last spring it seems almost 
impossible that such a complete change could have occurred. The new 
agreement is being enforced in good shape, and the agents are more and 
more inclined to live up to it. They regarded it as another experiment 
which would probably turn out the same as the predecessors had. The 
best that could be said was that they were in hopes this one would prove 
what was wanted. But it has succeeded far beyond expectations. And 
this success is due, of course, to the exertions of the agents themselves, 
but it would have failed had it not been that the companies behind them 
backed them up and sustained their work. The new compact manager, 
Mr. La Brande, goes into the office with the good will and confidence cf 
every member of the board. He is a tactful young man, acquainted 
thoroughly with the business and also with the field, and has already 
given evidence of his ability to handle difficult customers. The situation 
in St. Paul is rapidly clearing and there is every reason to hope that the 
distrust and the cross-firing which have characterized the business there 
for so long a time have passed away for good. 

The Minneapolis situation continues calm and peaceable. There is 
scarcely any authenticated rate cutting, though there are some suspicions 
of sly rebating—an evil which it is hard to root out. The board is work- 
ing well and harmoniously, and everything seems to be doing nicely. 
Country grain is being contracted for, and the lesson of two years ago 
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is still reasonably fresh in the minds of the trade. Rates are not being 
slaughtered, but the consolidation of country elevators into a few hands 
makes it a great temptation to write a line at a reduced figure. Reports 
are of some lines being taken at twenty to twenty-five per cent less than 
the regular rate. Those who are the most inclined to make such rates 
are sometimes not in a position to handle the lines as they are now 
owned, which acts as a protection for those that will abide by the rate. 

The Minneapolis insurance agents have been unable when they awoke 
in the morning to tell who were the owners of country elevator lines, 
though they might have known the night before, so rapid have been the 
changes of ownership. Within the past two or three weeks the Minne- 
sota & Dakota Company has sold.a line to the Peavey Company; the At- 
lantic, a line to the Bagley Company; the Empire, to Osborne & McMillan, 
and the National, to the Van Duzen Company. These changes represent 
about 300 houses. In addition to these it is rumored that a further large 
line is under negotiation for sale to the new United States Milling Com- 
pany. The latter, which is the so-called:flour trust, has not heretofore 
entered the elevator business in the country, this being the first line they 
have sought. These changes, of course, mean considerable to the in- 
surance agents, as the insurance is all placed by each of these companies 
through one agent. 

The apportionment of taxes paid on insurance premiums gives Minne- 
apolis $10,626.74; St. Paul, $5,972.41; Duluth, $3,462.94, and Winona, $795.21. 

It is stated that there is no moral hazard in hail insurance and a 
policy can be collected from as many companies as it is taken out in. It 
is said that quite a number of farmers in districts in North Dakota where 
ros ~ frequent, have taken advantage of this and made ready money 

ereby. 

The Northwestern Life Association of Minneapolis has recently entered 
Washington and Idaho, and reports excellent results from those fields. 
The volume of business of this institution is steadily growing, its pro- 
fluction of new business so far this year being forty per cent ahead of 
corresponding period of 1898. James Quirk, president of the James Quirk 
Milling Company and one of the directors of Security Bank of Minnesota, 
has been elected treasurer. Mr. Quirk is a prominent figure in business 
circles in the Northwest, and the association is to be congratulated upon 
securing his services for so important a position. 

Commissioner O’Shaughnessy is up in arms over outside companies 
writing insurance on vessels on the great lakes, and thus evading the 
State tax on premiums. He thinks there is a great deal of overhead 
writing done on fleets with the same result. He also thinks there are 
false returns made on the amounts of premium involved. The owners all 
live outside the State, and it is difficult to get at them, but he will en- 
deavor to have the law lived up to. 

The Paine Lumber Company fire at Oshkosh, Wis., which the insurance 
companies have just settled at $46,000 for a total loss, has resulted in an 
investigation of the fire department and the condition of the water system 
~s Oshkosh. The local board of underwriters will conduct the investiga- 
tion. : . 

New Ulm, Minn., has been rerated, the business portion securing re- 
ductions of ten to twenty-five per cent. 

Thos. F. Martin, an expert of the Minnesota Department, is making a 
thorough examination into the affairs of all companies which are suspected 
of not living up to the law. There are a number of assessment concerns, 
he says, which appear to be organized principally for the benefit of the 
officers. An examination of one showed that about ninety per cent of the 
proceeds were eaten up by expenses, salaries, etc. About five per cent 
went to the members. 

Minneapolis, September 21. P. 2: P. 





ALBANY. 


[From OUR OWN CORRESPONDENT. ] 


There is lively interest manifested in State departments as to what 
turn the Mutual Reserve Fund Life Association controversy will next 
take. So far as the Insurance Department is concerned, it is understood 
that no further move in the matter will be made by Superintendent Payn. 
While it is intimated that he has not altogether exhausted his ammunition 
against the association, in the recent report made public by him relative 
to his examination into its affairs, yet it is known that he feels there is 
no need for him to figure any more in the case. 

As a matter of fact, everything now rests with the Attorney-General. 
He has been duly advised by the Superintendent of Insurance of the ex- 
amination conducted into the association, and has been furnished a copy 
of the Department’s report of the examination. The communication trans- 
mitted to him by Superintendent Payn, a copy of which is appended, is 
construed to indicate that the Insurance Department considers its report 
to supply the necessary reasons, based upon facts, why the Attorney- 
General should at once begin legal proceedings against the association. 

Following is the communication of the Insurance Superintendent to the 
Attorney-General: 

Hon. John C. Davies, Attorney-General: 

Dear Sir—Pursuant to the provisions of section 207 of the insurance 
law, I herewith report to you the facts ascertained upon an examination 
by this Department of the affairs of the Mutual Reserve Fund Life As- 
sociation of the city of New York, which is a corporation organized under 
the laws of this State and doing business in this State of the character de- 
fined in article 6 of the insurance law. Yours respectfully, 

Louis F. PAayYn, 

Albany, September 18. Superintendent of Insurance. 

Attorney-General Davies, however, apparently is in no haste to move in 
the matter. He has let it be understood that some time was likely to 
elapse before he had digested the Insurance Department’s report suffi- 
ciently to warrant him to reach a determination as to his responsibility 
in connection with the subject. 

Section 207, referred to in Superintendent Payn’s communication to 
Attorney-General Davies, prescribes that when the Superintendent of 
Insurance, on investigation, shall be satisfied that any corporation or 
association organized under the laws of this State, and doing business 
in this State of the character defined in the article, is insolvent, or has 
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exceeded its powers, or is conducting business fraudulently, he shall re- 


port these facts to the Attorney-General. If the latter official is of the 

opinion that the facts require such action, he must thereupon apply to 

the Supreme Court at a special term for an order requiring the officers 

of such corporation or association to show cause why it should not be 

restrained from continuing to transact business. LANCASTER. 
Albany, September 27. 





NEW ORLEANS. 
[FRoM OUR OWN CoRRESPONDENT. ] 


The recent reinsurance by the Maryland Casualty Company of the lia- 
bility business of the Union Casualty and Surety Company of St. Louis 
has brought about the resignation of Manager Edwin Shelby, who has 
accepted the management of the New Amsterdam Casualty Company for 
the States of Louisiana, Mississippi, Arkansas and Texas, the territory 
formerly controlled by him as manager for the Union. Mr. Shelby has, 
through his personal influence and splendid management, built up a large 
volume of premiums in his territory which he can successfully control for 
his new company and, with his corps of established agents, no doubt 
largely add to same. The firm of Shelby & Coleman will act as local 
agents for the New Amsterdam in this city. 

At a meeting of the local board, held in this city during the past week, 
resolutions were passed reiterating the action taken at a former meet- 
ing not to sign the fifteen per cent commission pledge, and agreeing that, 
in case of the loss of the agency of any company by a representative here 
by reason of such refusal, that said agent should be protected by other 
members of the board and the business of such company be written by 
them and full commission allowed thereon. “TRREGULAR.” 

New Orleans, La., September 21, 1899. 





OHIO. 


[FROM OUR OWN CORRESPONDENT. ] 


The National Indemnity and Insurance Company of Baltimore has 
made application for admission to Ohio. The company does only a health 
business and is capitalized at $100,000. The policy provides for a principal 
sum in case of blindness resulting from sickness or total disability from 
paralysis and a weekly indemnity for loss of time resulting from any 
one of twenty different diseases, most of them being contagious. 

Colonel H. H. Prettyman, a member of Governor Bushnell’s staff, it is 
announced, has been made superintendent of agents at the home office 
of the Provident Savings Life. Colonel Prettyman has made a great 
record in writing new business for the Provident Savings during the 
past year. 

John H. Holst, district agent for the Pacific Mutual Life, died at his 
home in Columbus last Sunday evening of typhoid fever, after only a 
short illness. He leaves a wife, but no children. 

The State agency of the Home Insurance Company has been moved 
from Springfield to Columbus, where a nice suite of offices has been ar- 
ranged in the new Schultz Building. Oo. M. C. 

Columbus, September 25. 











INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—C. A. Marshall, formerly superintendent of the Metropolitan’s ‘district 
at New Castle, Pa., succeeds J. P. Mehan at Rockford, Ill. 

—A. E. Shackford has been made assistant superintendent of the Metro- 
politan’s Rutland (Vt.) district, succeeding W. H. Thomas, resigned. 

—tThe assistants of the Prudential’s Chicago No. 4 district had a theater 
party last Saturday evening. The guest of honor was Superintendent P. 
J. Kenny. 

—J. S. Kendall has taken charge of the Prufiential’s Anderson (ind.) 
district, where his ability as a business getter will doubtless be shown in 
the near future. 

—The Metropolitan’s district at Oshkosh (Wis.) is to be divided, and 
Assistant M. Feder of Jersey City will be appointed superintendent of the 
Oshkosh portion. 

—J. P. Mehan, former superintendent of the Metropolitan’s Rockford 
(1ll.) district has been transferred to the Dubuque (Ia.) district, succeed- 
ing O. S. MeManis. 

—Superintendent L. C. Hughes of the Metropolitan’s St. Joseph (Mo.) 
district has been transferred to the new St. Louis district. His successor 
is Assistant W. L. Kilby. 

—An association has been formed by the Prudential superintendents of 
Northwestern Pennsylvania. J. R. Russell of Pittsburg is presidert, and 
G. C. Heckman of Du Bois is secretary. 

—T. H. Vyse, manager for the Metropolitan at Findlay, Ohio, enter- 
tained a large number of his district agents last week. A banquet at 
North Baltimore concluded the day’s pleasure. 

—Superintendent William Thornton of the Metropolitan’s Lowell (Mass.) 
district, tendered his assistants and agents a dinner at Willow Dale last 
week. The unpleasant weather interfered somewhat with the outdoor 
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part of the programme, but the assembled insurance men managed to 
make the occasion one of thorough enjoyment. 


—Lawrence Marks, formerly of the Colonial’s Camden district, is now 
manager of the Hoboken district. He is busily engaged appointing agents 
throughout his territory, and reports that the outlook for the fall and 
winter campaign is very bright. 





NEWS OF THE WEEK. 


The Equitable Life Withdraws from the Anti-Rebate Compact. 
THE following letter was sent out by the Equitable Life Assurance So- 
ciety last week: 





EQUITABLE LIFE ASSURANCE SOCIETY, 
120 Broadway, September 19, 1899. 
Hon. Thomas B. Reed, Referee, 81-84 Brazer Building, Boston, Mass.: 

Dear Sir—Deeply impressed with the necessity of taking new and 
drastic steps to abate, and so far as possible, eradicate the evil of re- 
bating, this society has carefully examined the subject as well as the 
state of affairs existing at this time. We are reluctantly compelled to ad- 
mit that neither legislation nor the compact between the companies has 
been effective to anything like the extent hoped for. Furthermore, we are 
advised that embarrassing legal questions may at any time arise under the 
agreement entered into between the companies. 

The conclusion that we have reached is that there is but one way to 
stop the evil, and that is by removing so far as possible the incentive. 
Bonuses for given amounts of business, and the high rates of commission 
that have prevailed on first year’s premiums seem to make rebating easier 
than it should be, and the cure would appear to lie in a discontinuance of 
bonuses, and such re-arrangement of commissions as would make it 
against the interest of any one to buy regular assurance with a view to 
dropping it at the end of the first year. Even if this reform involved the 
possible risk of losing a certain amount of new business and therefore a 
sacrifice of apparent volume (which we seriously doubt), nevertheless, 
believing that it is a step that should be taken because it is right, and 
further believing that the business we get will be better and more per- 
manent, we have determined to adopt the policy above indicated; in fact, 
we have done so, and we are glad to say that our agents have approved 
of our action. The new conditions will be in operation on January first 
next, and the compensation to be paid in connection with first year’s pre- 
miums will be so limited, that rebating as a serious evil can no longer 
exist so far as the agents of the Equitable are concerned. 

This being so, it is obvious that the plan involved in the treaty or com- 
pact between the companies, becomes suyerfluous, as it has already proved 
fruitless. We therefore, by this communication, give notice that we elect 
to withdraw forthwith from the agreement signed by representatives of 
life insurance companies, at a meeting called by Hon. George S. Merrill, 
Insurance Commissioner for the State of Massachusetts, in the Fifth 
Avenue Hotel, New York City, on Saturday, October 12, 1895. 

If, as we hope, our example will be followed by other companies in 
respect to the manner of compensating agents, we may look for a new 
era in the fair and rational conduct of the great business of life insur- 
ance. This society proposes to take the most radical steps to effect a 
real reform within its own ranks, and as this letter is also to be sent to 
the other companies, parties to the agreement, it appeals to its neighbors 
in the business to take the same step. Hearty co-operation on the part 
of other companies will make the relief universal and complete. 

Very truly yours, 
(Signed) J. W. ALEXANDER, 
; President. 





The International Congresses of the Exposition of 1900. 
THE third International Congress of Actuaries, which is to hold its ses- 
sions from the 25th to the 30th of June, 1900, in the series of official con- 
gresses of the Paris Exposition, has issued the programme of questions 
to be presented for discussion. The organizing committee is desirous to 
receive reports on these questions from the different countries. To pro- 
vide for the due translation and editing of such reports, they should be 
handed in, at latest, before the first of April, 1900. 


First Question—Insurance against invalidity whether arising from sick- 
ness, old age, or accident. Definition of the risk. Investigation and esti- 
mation of claims. Form of the indemnity. Statistics and necessary 
tables. Calculation of premiums, etc. 

Second Question—Methods of valuation and: distribution of surplus of 
life officers. The results obtained by different methods. 

Third Question—Comparison of the rates of mortality in various coun- 
tries. Extra premiums for travel and residence in countries where the 
rate of mortality is abnormal, more especially in the tropics. 

Fourth Question—Comparison of the rates of mortality in various occu- 
pations. Extra premiums for the more dangerous occupations. 

Fifth Question—Methods employed for the valuation of the negotiable 
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securities included in the assets of a company. Estimated values based 
on the purchase price. Estimated values based on market values. Mixed 
systems, etc. 

Memoirs may also be submitted to the committee on questions not con- 
tained in the programme, but connected with actuarial science. The sec- 
retary general is M. Leon Marie, 32 Rue Jouffroy, Paris. 





‘“‘The Law of Liability.’’ 


“THE Law of Liability,’’ by Edwin W. De Leon and Sidney N. Moon, The 
Spectator Company, New York, publishers. This work is admirable in its 
arrangement, showing as it does the law governing employer and em- 
ployee as to liability for accidents, as well as the liability of contractors, 
the liability and responsibility of master and servant, landlord and ten- 
ant, and generally that of one person to another, as fixed and applied in 
the several States. This work will be very useful to all persons and cor- 
porations who are obliged by law or contract to assume liability for acci- 
dents, and will be particularly useful to agents and patrons of the casualty 
companies. The arrangement and cases cited will make the work a 
necessity to the practicing attorney, and the clear way in which the sev- 
eral propositions are stated and discussed is in delightful contrast with 
many legal works.—Philadelphia Intelligencer. 





The Union’s New Commission Rule. 


CONCERNING the new Union Commission rule, Vice-President Evans of 
the Continental has the following to say: 


The Union fifteen, twenty and twenty-five per cent separation rule will 
result in trouble if pushed. In the first place, most agents will not care 
to be coerced into giving up non-Union companies, some of whom, at 
least, have lived up to good practices better than the Union companies. 

Second, some agents represent non-Union companies to keep them in 


. line and prevent rate cutting. Force these companies into the hands of 


new or cut-rate agents and rates will suffer. 

Third, agents realize that this new commission rule is only a tem- 
porary move. The first circular issued, that of the Manchester, states 
that fifteen per cent is all that the business will justify; and if that is so, 
it is all that will be paid very long. ~ 

Fourth, agents who prefer contingent contracts realize that the objec- 
tion heretofore raised te that system, that it would increase the expense, 
was lacking in good faith, or else the present increase is a bluff; for the 
contingent plan will not increase the expense more than the flat advance 
does, and not as much unless the business yields a profit. 

Fifth, the freezing out of agencies of companies that are not members 
of the Union will result in adverse’ legislation, anti-compact and tax- 
discrimination, because of the fact that effort will be made to kill Union 
jurisdiction and punish the foreign companies, who are the head devils in 
this move, as is well known to those who look below the surface, and they 
cannot now claim that an increased tax of two and one-half per cent will 
force them out of a State, for they have voluntarily voted to increase 
the expense more than that per cent. Many believe that the larger 
foreign companies are anxious for a rate war in the West in order to 
crush out the local companies, when commissions can be reduced to ten 
per cent flat; that they fear to force one openly because of the ill-will 
agents will bear them, and that, therefore, they are ‘‘pulling legs’’ to 
accomplish the purpose. If this rule is enforced the rate war will come 
sure enough. 





Fire Insurance Law Chart. 


THE Auditor of State of Iowa writes as follows regarding the Fire In- 
surance Law Chart, a publication which should find place in the office of 
every fire insurance company and general agent or department manager: 


“T am in receipt of the Fire Insurance Law Chart, put out and for sale 
by The Spectator Company. The Chart should be one of great use to in- 
surance companies, since it is a time-saving convenience.” 


The Secretary and Insurance Commissioner of Oklahoma writes: 

“This I find (The Fire Insurance Law Chart) to be a very ready refer- 
ence, but it more particularly draws my attention to the difference in the 
laws of the various States on some material propositions in insurance 
matters.”’ 





The [lutual Reserve Answers Superintendent Payn. 


THE examination of the Mutual Reserve Fund Life Association, of which 
report has just been made, occupied four months’ time, and was very 
exhaustive. , 

The hostility of the Superintendent to the system under which the asso- 
ciation operates is shown by the attack upon the State law. The Depart- 
ment attributes to the Mutual Reserve the defeat of its amendments pro- 
posed last winter. Whatever the Mutual Reserve did in ‘opposition to 
those amendments was because it believed them dangerous. It was, and 
is, willing to strengthen the law, and has placed its new business under 
the requirements of reservation. It is not willing to support measures 
calculated to weaken the protection to policyholders. 

The Department selects May 16 as the date of the financial exhibit, a 
date when the heavy mortality of the winter and spring months makes 
outstanding death losses partcularly large. In the case of the Mutual 
Reserve, the system of premium payments makes the payment of losses 
large during the thirty days succeeding May 16, but merely nominal 
during the thirty days preceding it. 

The law defines what are the liabilities of a company of this character 
as ‘“‘matured death claims and other obligations due and unpaid.’’ It re- 
quires to be included in assets ‘‘death and disability assessments or 
periodical calls made and in process of collection.’” The Department in- 
cludes in liabilities $523,000 of death claims which were not “matured.”’ 
Of these $58,000 were not reported until after the 16th of May. 

It excludes from assets every dollar of credit for premiums due. More 
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than $150,000 received within a few days after May 16 count for nothing in 
the assets, but the list of death claims could be kept open three months 
to the end of including every possible claim in the liability. | 

There is also included in the liabilities nearly $200,000 of ‘‘other obliga- 
tions’ not ‘‘due and unpaid.”’ 

Notwithstanding this failure to adhere to the law, the Department gives 
the association a surplus of $975,507.22, which, under the law, at the very 
lowest possible estimate would not have been less than $1,700,000. 

As in his report of May 31, 1898, the Superintendent finds the associa- 
tion solvent. He quotes his finding in that case, and adds: ‘A study of 
the accompanying report of the Chief Examiner compels me now to make 
the same statement.”’ 

It is a fair inquiry whether he sees cause for regret in this compulsion. 

The reference to the process of approving death claims is drawn out by 
the objection of the association to having claims not approved on May 16 
listed as approved, The criticism is childish and unfounded, and seems 
to be upon the principle of abusing the person who discovers a mistake. 

The great bulk of the business of the Mutual Reserve pays the pre- 
miums at arbitrary dates sixty days apart, and these dates mark the prin- 
cipal premium receipts. Approvals are made with respect to these dates 
of receipt of money, but losses are paid without reference to the contract 
right of ninety days after approval. 

The injustice of the Superintendent’s criticism is shown by the fact that 
every dollar of the claims approved and in process of adjustment at the 
date of the financial statement presented had been paid to the claimants 
before the Superintendent’s report was given to the public. Within 
thirty days every dollar that was a just claim, including the more than 
one-half million dollars on which no proofs had then been received, will 
have been paid to the claimants. 

In the matter of the allowance of matured bond statements, Mr. Payn 
claims that any obligation should have been repudiated. The counsel of 
the association took a different view, and the association met the obliga- 
tion as the contract required. 

The association has always claimed that these bond statements were not 
a liability chargeable against present cash and invested assets, since they 
are only to be allowed as an offset to dues and assessments accruing in 
the future, for which the association receives no credit in its assets. 

The direction of the Superintendent to repudiate a contract obligation, 
even if it had been given, which it had not, would not have excused the 
association in so doing. No money has been paid these members, but 
simply a credit was given for the agreed amount on account of future © 
dues and assessments. If there was error, which is denied, it was on the 
side of liberality and the spirit of the contract, and for the purpose of 
dealing equitably with the old members of the association. 

dn the matter of the ‘‘contingent fund’ placed at the disposal of the 
president to meet unexpected expenses, the association furnished the De- 
partment evidence that every dollar had been accounted for and that the 
statement rendered in detail had been audited by a committee of the 
board of directors, which had reported the account in all respects correct, 
and the money to have been applied and expended in the interests of the 
association. This evidence constituted the preamble to the resolutions, 
which are quoted in the text, and had such preamble not been suppressed 
would have removed all possible ground for criticism. 

The association has never denied that the result of the reapportionment 
of rates upon its older members has caused a shrinkage in that class of 
business. It has not denied that it has aimed to deal with that class as 
leniently as equity would permit, to the end of making the forfeitures as 
small as possible. What forfeitures have occurred have been on a class 
of business paying unremunerative rates, and have not therefore been to 
the disadvantage of the institution. The reapportionment was made by 
direction of Superintendent Pierce, and on the lines indicated by him. 
Its necessity has been substantially certified by the report of the present 
Insurance Superintendent, both in 1898 and in 1899. The decrease that 
has occurred is unjustly stated in the report. Under the constitution or 
by-laws of the association, delinquent members have, for a certain period, 
the right of reinstatement. The business is not marked off the books 
until that period expires. The statement of business in force May 16, 
1899, made by the Examiner, does not show the business in force as it 
appears upon the books of the association, but only a portion of that 
business. Comparison of like with like would show a decrease in busi- 
ness of about one-half that named in the report. 

Certain officers and employees of the association, including one of the 
vice-presidents, took advantage of this necessity of reapportionment to 
attack the management, to the end of placing themselves in control. The 
conspiracy failed, and at the next annual meeting of members, the parties 
engaged in it were dropped from the employment of the association. 
They have since that time sought revenge for loss of employment by 
adopting every means to injure the association, and have made charges 
against the management absolutely false. Their failure has been abso- 
lute, since for the six months ending with the middle of May there was a 
positive increase both in policies and amount of business in force. 

There never was a time when payment of premiums was more regu- 
larly or promptly made than at present. The association is meeting its 
obligations promptly, and between the date chosen for closing the financial 
exhibit in the Superintendent’s report and the publication of that report 
paid $1,500,000 of death losses. 

During the current year the management has reduced the expenses of 
transacting business, as compared with the same period in 1898, nearly 
$300,000. 

It has adopted new tables of rates, placing all new business upon a 
reserve basis. Every member who holds a policy in the association under 
any of the plans heretofore in use may also exchange his policy for one 
that recognizes this basis of reservation. 

The management claims that the soundness and permanence of the 
business in force, the record of the payment of death losses, the reduction 
in the expenses of management, the conservative basis upon which new 
business is being written, the utter failure of discharged employees in 
their effort to injure the institution are evidences of its conduct in the in- 
terest of the members, and that the heavy task which fell to the lot of 
the present managers in 1895 is being faithfully carried out, and is far on 
the road to accomplishment and completion. 
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Semi-Annual Statements. 


THE following table shows a comparative exhibit of the surplus of the companies reporting to the Georgia Department, as of June 30, 1898 and 
1899, together with the income and expenditures during the first six months of the two years. The almost universally high loss ratio makes the 


expenditures overbalance the income in nearly every instance. 
tances to and from home offices: 





Figures for income and expenditures of foreign companies do not include remit- 








First S1x Monrus, 1898. 





| First S1x Monrtus, 1899. 



































Income. | _Expenditures. | Surplus. Income. Expenditures. 
$2,227,755 | $2,107,075 $4,783,832 $2,156,735 $2,325,446 
475,160 505,435 530, 487,3 3, 
280,189 271,217 365,966 338,856 369,389 
129,486 125,116 74,419 189,801 194,623 
591,714 574,007 500,177 502,544 578,234 
651,345 685,321 851,329 616,444 696,352 
1,115,963 1,107,920 1,509,277 1,188,049 1,278,888 
928,6: 835,086 1,182,500 1,013,840 969, 
2,013,413 1,837,851 3,577,202 2,081,971 2,167,591 

4, 5,403 186,659 374, 419,547 
1,047,839 933,820 1,269,613 1,028,393 1,131,637 
1,429,220 1,398,449 1,277,899 1,410,514 1,660,478 
1,469,078 1,462,471 3,975,616 1,335,386 3134,987 

69, 418, 2,087,077 500,307 54, 

147,803 165,566 355,312 129,983 152,387 
534,434 529,325 335,9 487,838 677,354 
704,500 558,012 2,117,602 701,420 719,289 
580,326 537,559 1, 582,448 636,779 
793,817 $63,016 694,310 873,423 972,351 
3,106,807 3,130,986 4,379,672 3,045,333 3,110,134 
2,287,003 2,221,394 4,804,794 2,408,011 2,442,508 
987 665,033 884,952 606,91 653,333 
2,697,510 2,614,636 1,757,670 2,491,044 3,292,863 
991,182 980,178 53,287 1,009,042 ,232, 
2,644,223 2,317,651 4,334,026 2,504,910 2,758,508 
852,753 817,629 1,082,385 797,712 897,501 
665,279 608,362 1,366,488 580,206 746,926 
303,255 297,109 403,986 317,041 335,718 
303,558 288,077 477,637 333,997 405,385 
914,387 1,186,346 569,720 593,346 698,528 
523,354 556, 1,521,819 603,037 600,662 
776,176 686,179 ,026,132 746,492 809,577 
1,230,119 1,117,213 1,982,742 1,200,778 1,300,385 
1,190,833 1,046,752 1,486,300 1,193,358 1,248,786 
804,647 819,172 740,732 68,986 887, 
681,069 653,303 772,852 691,474 802,100 
915,089 1,231,771 838,266 1,100,758 1,086,693 
944, 934,822 2,170,772 931,493 1,033,044 
1,614,730 1,701,301 1,621,305 1,593,910 1,706,309 
1,547,487 1,653,356 1,202,917 1,436,142 1,658,925 
962,834 952,311 1,212,365 1,070,888 1,076,475 
1,007,791 1,007,715 2,328,343 988,886 1,084,545 
143,994 163,019 566,470 163,913 184,104 
2,181,883 2,153,403 2,579,810 1,992,531 2,371,115 
1,070,286 1,008,106 03,664 965, 940,91 
1,272,255 1,183,490 1,962,404 1,197,871 307 
866,168 830,889 1,058,1 29,141 912,173 
178,149 203,248 4,5 228,643 257,053 
986,450 931,563 1,545,633 971,817 1,045,153 
551,585 563,543 784,070 514,030 548,898 
693,659 657,223 1,176,600 682,630 04,426 
335,002 326,414 1,093,275 371,877 2,384 








NAME oF Company. 7 “Sop oa 
Surplus. 
Ma RII oi v9 008 ia 5 cam Koa hs wind a Kaede eae ede $4,610,573 
Pippen SE GIEMRINTN, ooo 6 asc cd acceesvasccarchuaddssacakenumindastena’ 493,755 
American, ee i aaa ees ai eA A ty ,416 
Pep Pe, MUMEN on ca ens vs cscs ov os Ha cddenneenceraeascnasawaaases 148,628 
SepIPeEe POT ME BOOM 5 oid ova ccs keno cd deena doko unaduanddeenee 549,731 
CARR eI 558.5 sess Wako ba wi ctw labawadeddesdsceduwadecebens 839,862 
Comiereten CN, SANGO io 56 66-66 ok cisscc cc oxdinennswsinn es auteqcecucatege 1,503,501 
Ce ENN, 6 ide sina desiann ves ekcdwecnsecediansucadadmmeaneans 1,066,111 
© eID CEO cocina denna s os nadeckaaeecqdenwenwasnna daacecannns 3,282,898 
DCU DIONE, Sac aise onc ci cans daa Se dit want Cascceadetecunnsnieed 35, 
Winnie ee TP URMCIEOO so 0 6:a 6.5. occ cian ow crincedesonevencecastectees 1,274,193 
Wine Aasocitttats, Fusadergnie ois ccc cc cecuecccaccdccceseudcvccessecsaacs 1,312,372 
Ces INE, INO” CORR ovo idan cceicunscacasesndndawatince wmencueua 3,780,628 
Glee et Ce RN ooo os So occ cnce ect adevadecawuceveuccsadatucepeues 1,971,718 
CEOS EUG, (COMMS 6 65 occce sxe cot candceccdevabsncdanadonieaenes 346,278 
CE I o.oo 565 Ss og wig Ha ec ne Soe vewnoedabaweawcseseeedees 487,5 
CERRINA RI TN iol o. 6a ei aie 0/50 Sc deecncedccnanmvacvaanesvOdeewdebindndd 1,936,891 
TERE RROIGR, BIOTIN nce o.c.o cae s dokdctedasednnendecdacceacencawe 03,518 
Ce UE ON a ou binee ss aces cus cidascractodtansesaunaseadvodewenes 20,052 
eae PEMNMIONOI ov occas secwatcuancesneduascedinetoduodraacsauhexetouce 4,410,483 
NG IE Oa os cnc dcanendscccesecnctesicuuuaaeorunsvecsuseocraccauss 3,868,449 
Die ok pa rneae cecuccsvockcuwatdeadinowsvasccuoncetauagascdune 980,753 
Insurance Company of North America, Philadelphia. 2,676,078 
EBCRRIRE. EMNOUMMEOD 6 cnc cass ocedcsccecascasdcsacedceacsaus A 610,076 
Liverpool and London and Globe, Liverpool...............eeeeeeeeeeee 4,669,472 
Londen and Lancaahizve, Livet pool... ..vcscccsaccccscecscccceccsesconcs 1,094,308 
EanGott Rasetamee, LONGO 6 6 ois ccc cncccciciusecssvevnonecnes ‘ 1,481,940 
Die CMM en Cred daca cee iac6c cee us cdesces ducting ve nveest auudasaeeaa 6,229 
Magdeburg, MUNIN (aaccdd vucieds cat honctduduat wes can cues ccewanaeces 511,061 
MEAMCUOMIGE. DEMOMEEUED Sseicce celiedae cxnns (ocak use ewsecucorstieedasesnae 551,350 
By) Pe EEOC ECCT EEE TCC COCTER OCCT CCE CC EEE CET ECT OC Te 938,711 
PRORMICI CERNE EEMEOOIN 6 o's 6 Sian kat ale cain inncmacsadacedeesncecnnaeene 1,099,097 
North British and Mercantile, London .................csceeececeececes 2,063,514 
GUI SEAMEN oc ccc cdcnnash coves cxrcueseRageasertecdccesevecousieress 1,486,028 
WAGER INOW NORM 6 code doe vc a caccccviccndissdeesek caasevetoassccniuouess 732,176 
EGE PRIN oo sin asis saved os ns esac ad neiauanqdeescunwdtamenctimaes cease 782,113 
ARR CERO os iad occ dc xa cesicsasterscasnanegaatedaveduncusenaueas 977,910 
RR OUUN TEE IDIOM 6 oo access cedonesctnvenccauaxdwasdsvcanwheas 2,236,131 
I, IN les cairo an cos cle's ucindedeseseennnwnctesnnwanecswananadesd 1,305,105 
ince BENEONEE 6 ois needs oss ccos cue ccntessadeticsuensossewaveceacansgnes 1,068,537 
Pheenix, London ..... ed te roe oe pate eee as Odes 2 ee ce Sac 1,258,556 
Queen, Mme Wile 52 cues ean tk vane cc chen cn tance dade bial obsus eae 2,224,143 
Rochester German, Rochester.............00seeeeeeeecec cee eeceeeeeesees| 513,313 
WIGMME TRMOEMGOE. voc dcat vc dccetowedseceeseduesccdass<cauieqsxnnednchanaas 2,547,282 
Se Radl Bire-dad Marine St False sceccc cin ccc cncaccsseesccataccevaes 794,196 
Scottish Union and National, Edinburgh..................ceeee eee eeeee 2,029,355 
Serie PEE ota coaneote csc cectuddudeneuddeccredededasdneuaswneccenendeal 1,088,648 
Sun, New Orleans................ Uececaccecvereentesvecseccantnnstaeunes 332,757 
Springfield Fire and Marine, Springfield.............seeeeeeeceeeeeeecee, 1,380,4 
Nila HEAMMMMERS-<riiued ecaldaceaawest <asldisdodeeWeceradkéwoeceasaqocsnncnulessdod | 763,809 
OMAR REE TNO SO oe orga ce cdnadvauduentaxtadentavaknacn¥eaxacmncitecs 1,042,291 
Wilitarsetacgn City BroGklyih. «5 <<<. essen csc qecinceccsencdcncewecasase 971,889 




















Taxation of Insurance Companies. 
FOLLOWING are extracts from the paper by Commissioner Matthews of 
Ohio, on the above named subject, read at the recent convention of In- 


surance Commissioners, at Detroit: 

Coming to the discussion of the right, and methods employed to tax the 
insu~ance business, I shall only very briefly advert to the legal right, the 
constitutional right, to levy such taxes. Insurance companies pay taxes 
on their tangible property, to wit.: their real and personal estate, and in 
addition thereto are generally required to pay taxes on their net or gross 
premium receipts. This latter is undoubtedly in the nature of a tax on 
their business, and the legal right to levy it is so abundantly fortified by 
judicial decision that it can scarcely be necessary to pursue this feature 
of the discussion. It is not so much the legal or constitutional right to 
collect a tax on premium receipts that is questioned by those interested in 
this tax, as the moral right to tax the insurance business. The moral 
right to collect this tax is vigorously denied by many. It is contended 
that there is no economical or equitable principle underlying the taxa- 
tion of insurance companies, and that States tax the insurance business 
simply because they have the legal power and because the companies are 
easy victims to the State’s cupidity for revenue. Such an indictment pre- 
sents a serious charge against the wisdom and integrity of nearly all our 
State legislatures. This argument, if I understand it, does not extend to 
the license fee and excise charges which are paid to the Department by 
the companies, and which are recognized as not only legitimate, but 
necessary to pay the expenses of the inspection and regulation of the 
business for which the Insurance Department is created. It would be 
entirely consistent for those, if there be any such, who deny the equity of 
these charges to deny also the propriety of insurance inspection and regu- 
lation. But in the face of the universal regulation of the insurance busi- 
ness in this country it would be time wasted to enter upon any discussion 


as to the expediency and value of insurance regulation and inspection, as 
now provided by the laws of the different States. 

It is the levying of a tax on premium receipts which is, in a sense, a 
tax on the business which is attacked as insupportable on sound prin- 
ciples of government. In my last annual report I had occasion to speak 
briefly of the general method in vogue of taxing gross premium receipts, 
and I took issue in that instance against the method as unjustifiable upon 
any sound economic principle. I must confess that, upon a more careful 
and thoughtful study of the economic features of the subject, I have been 
forced to modify my views, and now believe that the taxing of premium 
receipts is not open to the criticisms passed upon it by the fraternity of 
insurance underwriters and company managers. 

It is urged in opposition to this tax that the insurance business is 
benevolent in character rather than speculative, and being benevolent, the 
business itself is a tax and that for the State to tax it is to put a double 
burden on the public. I do not think this position is tenable. I do not 
believe that the insurance business, even in its simplest form, namely, 
that of providing pure indemnity for the loss, is a subject which can, upon 
any sound theory, be exempted from taxation. Those who make the 
broad claim that insurance is itself a tax to relieve distress and mis- 
fortune and that the statutory tax but increases the burdens of the pub- 
lic, overlook one of the essential requisites of all systems of taxation, viz.: 
equality in its effects. We might, indeed, imagine a condition of things 
in which it would be true that the insurance business would be a tax. 
We may imagine a community in which each citizen thereof carries in- 
surance on his life and property in proportion to the value of each, and in 
which there was no speculation, the insurance being that of pure indem- 
nity. In such a condition of society the premium would be a tax which 
each citizen would pay alike in proportion to the value of his life or 
property to provide a fund for the payment of losses to or of any member 
of the community. To tax by law the business under which conditions 
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might with some show of plausibility be considered double taxation. But 
the double taxation theory, or any theory of taxation, can have no appli- 
cation where but few people, comparatively speaking, share in the bene- 
fits of insurance. It would be useless to contend that the exemption of 
the insurance business from statutory taxation would benefit anybody 
except those who carried insurance, and those, not upon any principle of 
ratable equity, but only to the extent of which their prudence and judg- 
ment might lead them to make investments of insurance. And since 
those who take insurance are, as a rule, not likely to become objects of 
public charity, there is no more reason for exempting the business from 
taxation than any other business whose benefits may, occasionally, save 
some one from becoming a public charge. 
. * 


Taking up the insurance business as it is actually conducted to-day, we 
find the life business loaded with attractive speculative features, in the 
light of which any benevolent theory of insurance loses much of its force; 
and no doubt legislatures in taxing the insurance business are now moved, 
and properly so, by very much the same reason that controls the taxation 
of other privileges, or investments. It is useless to deny that the bulk 
of life insurance to-day is speculative in character. For several years 
companies have competed with each other in the making of policy con- 
tracts that would most appeal to the speculative propensities of the pub- 
lic mind. The soliciting agent no longer appeals to the affections and 
paternal instinct of husband and father to insure his life as a protection 
against possible poverty and want to his wife and little ones inthe event 
of his premature taking off, but with masterful skill and adroitness he 
illustrates the beauties and advantages of life insurance from compound 
interest tables and the most favorable examples of the company’s ex- 
perience of return dividends and accumulative insurance. Life insurance, 
as now figured, reverses the old theory that the man had to die to beat 
the company. If the statements contained in the companies’ canvassing 
tract and the agents’ mathematical calculations are correct, then it is 
surely the company that must die or the man wins. It is not necessary 
here to specify in particular the various attractive policy contracts issued 
by life insurance companies appealing almost entirely to the avarice of 
man, for we are acquainted with them, and the community is accepting 
them for the speculation they invite. I don’t wish to be understood as 
objecting to the speculative features in life insurance. I am only men- 
tioning them to show that, after all, there are about the same economic 
reasons for the taxation of life insurance premiums as there are for the 
taxation of other investments. Any investment of money for speculative 
purposes is a proper subject for taxation. If a man has taken life in- 
surance as a business transaction, accepting it as an opportunity for safely 
and profitably investing some of his surplus money, why should he not, 
as an economic proposition, pay taxes on it? I doubt whether there are 
any other institutions scarcely in this country that offer an equal chance 
for safe and reasonably profitable investment of surplus means as the 
regular life insurance companies, and it is so recognized by the inde- 
pendently wealthy people of the country. I believe also that life insur- 
ance will become more and more speculative in character as the earning 
capacity of money diminishes. Thousands of individuals are depositing 
not hundreds, but thousands, of dollars annually in the purchase of life 
insurance contracts; some are buying it outright by the payment of a 
single premium amounting to thousands of dollars. Should they not pay 
taxes on the investment? It would seem to me that any policy of in- 
surance having an actual ascertainable cash value in the holder’s hands 
is a proper subject of taxation under general laws taxing credits and in- 
vestments; and under the general laws of most of the States I suspect 
are now included by a fair interpretation thereof.. If they are not re- 
turned by the holder (and I believe the practice of not listing such in- 
vestments is well-nigh universal), it is because of conditions described in 
my quotation from the address of Judge Kline. 

Many life policies are of such character that no cash valuation could 
be placed on them, and possibly all fire policies. Consequently it could 
not be claimed that the taxation of such policies as have a cash value is 
a taxation that affects the entire business. However this may be, I take 
the broad ground that the taxation of insurance companies on the basis of 
premium receipts is a taxation of the insurance business, and such taxa- 
tion is justifiable withcut reference to the operation of the general tax 
laws or their effect on insurance policies. The right to levy it rests in 
the nature of the business, the grant to carry on which the State may 
make at its discretion and on its own terms. The insurance business 
having been by substantially all the States subjected to certain condi- 
tions, under which only it may be carried on, has become thereby a 
special privilege or franchise and consequently may be fairly taxed for 
the privilege and the special regulation and protection required. It may 
be stated as a general proposition that the State has a legal right to tax 
any business or employment by a rule applicable alone to each particular 
business or employment. As to mere private employments the propriety 
of invoking the right may be well questioned, and, in fact, is seldom re- 
sorted to. It is different, however, with a business which has become a 
privilege, a franchise to be Gusesieet, only by grant from sovereignty. 

? 


It follows from what I have said that the taxing of the fire insurance 
and casualty business is a defensible method of raising revenue. Not- 
withstanding many fire companies show an increasing surplus each year 
the business lacks the mutuality which gives to the surplus of life com- 
panies the character of trust funds. There can be no doubt but that the 
surplus of a stock fire company belongs to the stockholders, and the com- 
pany is under no further obligations to its policyholders than to discharge 
its policy contracts. That such a company may properly be taxed as any 
other private enterprise is taxed, and in addition thereto, be required to 
pay a special tax for the special regulation and protection required from 
the government does not seem to me to involve any oppression or viola- 
tion of economical principles. Fire insurance rates are not the subject 
of statutory regulation, as in the case of life companies. Consequently it 
may. be expected that any tax cast upon the companies will, so far as 
possible, be shifted to the policyholder by an increase in the rate of in- 
surance commensurate with the tax. This is no reason whatever for 
exempting the business from taxation. The companies do no more in this 


respect than is done in other enterprises, that is, they take into considera- 
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tion the entire cost of insurance in disposing of it. The purchaser of fire 
insurance does not pay this tax in any other sense than he pays the t 
of the manufacturer on an article he purchases. The taking out of a 
fire insurance policy is purely a business transaction prompted entirely 
by motives of self-interest. He regards the insurance he purchases val- 
uable to him, not only as providing an indemnity against possible losses, 
but because of the credit it may give him in business matters. He has 
no right to ask the government to foster, maintain and regulate this 
business, so that it will be safe for him, and without any special expense 
to him, when he knows the great majority of his fellowmen will have no 
occasion to employ the benefits of the business. 


So far we have endeavored to discuss some of the economic features of 
the subject of the taxation of insurance companies, and we will now, in 
conclusion, briefly discuss the methods generally employed by the States 
in their policy of taxation. An examination of the various methods pur- 
sued by the different States shows, that while there exists no uniform 
rule of taxation of insurance companies, the general trend has been to tax 
on the basis of gross premium receipts. Out of forty-nine States and 
Territories about thirty-five charge from one to three per cent on the 
gross premiums. Some are charitable enough to allow deductions of re- 
turn premiums and reinsurance, if reinsured in authorized companies. 
Some States, not satisfied with the tax on gross premiums, charge in addi- 
tion a franchise tax based on capital stock. In most of the States the 
tax is paid direct to the State, while in a few the taxes are paid entirely 
in the counties where the premiums are collected. Only in seven States 
are taxes paid on net premiums. In three States reciprocal laws are the 
only provisions of law governing the question. In two States—Idaho and 
Nevada—there are no provisions of law on the subject. In Ohio all com- 
panies except Ohio companies and assessment associations are required 
te report to each county auditor the total amount of premiums collected 
in the county, less return premiums in fire insurance, and less dividends 
used in payment of current premiums, cash surrender values and com- 
missions paid to citizens of the State in life companies, and on the balance 
shall be collected and paid into the county treasury a tax of the same rate 
as other personal property is taxed. These payments of taxes are made 
in the counties in November of each year. In the month of December 
following the Superintendent of Insurance is required to charge and col- 
lect in addition from all such companies such sum as, added to the sum 
paid.to the county treasurers, will produce an amount equal to two and 
one-half per cent on the gross premium receipts of such companies, as 
shown by their sworn annual statements. Under this plan only a little 
more than one-fifth of the total amount of taxes received in the State of 
Ohio is paid into the State treasury. The amount of taxes paid direct to 
the State in 1898 on 1897 premiums was $79,263.73. Of this amount miscel- 
laneous companies paid $6,403.65; United States fire companies, $1,066.16; 
foreign fire insurance companies, $149.54; and life insurance companies, 
$71,044.38. The total amount of premiums collected in Ohio by all com- 
panies subject to taxation was $17,896,231.72. Two and one-half per cent 
of this amount would be $447,405.79. It is safe to say that the companies 
paid into the State and county treasuries in 1898 not less than $450,000, 
divided as follows: To counties, $370,000, and to the State, $79,263.73 The 
Ohio plan cannot be commended for its convenience and simplicity, but I 
think it can for its equity. Each county under the plan gets full benefit 
directly of all the business done in the county. It entails, however, more 
care and work upon the companies and the Department than if all the 
taxes were collected and paid into the State treasury through the Depart- 
ment. As between systems I deem the basis of premium receipts to be 
the fairest mode of taxing insurance companies. This seems to be the 
prevailing judgment in nearly all the States. There ought in my judg- 
ment to be a uniform system among all the States of assessing fees and 
taxes against insurance companies. As it is, no two States that I know 
of have the same system of taxation or fee charges. Five States assess 
one per cent tax on gross premiums with a different fee charge in each; 
five States charge one and one-half per cent on gross premiums and en- 
tirely different fee charges; about thirteen States charge two per cent on 
gross premiums and unequal fees; seven States have gone one-half per 
cent better than the last group, and collect taxes on gross premium re- 
ceipts at the rate of two and one-half per cent, with the same inequality 
of fees. In some States again there is not only a State tax, but in addi- 
tion corporation taxes, making a most complicated system, and impos- 
sible to apply reciprocal laws. If all the States charged the same fees and 
assessed the same rate of tax, and on the same basis, the troublesome 
retaliatory laws in vogue would have no further operation. But, is such 
a uniform system even possible to be koped for? I think not, for the 
States are so jealous of their privileges that they would scarcely brook 
even a suggestion to change or modify their laws simply to secure uni- 
formity. National supervision would not accomplish the end, for the right 
of each State to exercise its police power of taxing corporate franchises 
would remain and certainly be exercised. The only possible accomplish- 
ment of such a reform must come through agitaticn and education. If 
each State legislature could be induced to co-operate in the formation of a 
commission composed of one or two competent representatives from each 
State to carefully consider and report a uniform law on this subject it 
would result in great good. Even if ten or a dozen States could agree 
and make into law such a uniform measure it would probably be the 
little leaven that would ultimately leaven the whole. Such a commis- 
sion need not limit its labors to the consideration of one subject, for 
there are many phases of the insurance business that ought to be regu- 
lated by uniform laws operating in all the States. 

While I have taken the position that the business of insurance is a 
privilege, which may rightfully be taxed by special rules, these rules 
should, if possible, be uniform, operating on all insurance companies 
alike. I do not believe in the justice, and I doubt very much the constitu- 
tional right, to tax foreign State or foreign alien companies by a different 
rule from what is employed to tax domestic companies. I am inclined to 
the opinion that if the question is ever brought before the Supreme Court 
of the United States it will be held that a State cannot impose on the in- 
surance business, because carried on by persons or companies who are 
residents of another State, any different conditions from what it im- 
poses on the business conducted by its own citizens. 
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It follows that I do not think a State has any right to tax the premium 
receipts of foreign companies unless it also taxes by the same rule the 
premium receipts of its home companies. The establishment of this 
principle by the highest court of the land, or as a legislative rule, would 
greatly repress unjust legislation, for moderation is more apt to attend 
legislation which must affect the citizen of the State alike with the citi- 
zens of other States. 








MERE MENTION. 


Liia and Miscellaneous Insurance Notes. 
—Rev. E. C. Oakley has been appointed agent for the American Union Life at 
Detroit, Mich. 


—In another column a company advertises for a young man familiar with 
actuarial work. 





—Twenty-six shares of National Surety Company stock were sold in New York 
last week at 145, 


—William Holmes, Mayor of Menominee, Mich., has increased his insurance to 
$100,000 in the Mutual Life. 

—The woman’s department of the Home Life at Detroit has been placed in 
charge of Annie M. Parker. 

—The president of the new life underwriters association at Scranton, Pa., is A. 
D. Hoiland, agent of the American Union Life. 

—The National Aid Association of Topeka, Kan., and the American Fraternal 
Insurance Union of Buffalo, N. Y., have been admitted to Texas. 


Frederick S. Moore has been appointed New England manager, with head- 
quarters at 85 Water street, Boston, by the General Accident of Perth. 


—The business of the Continental Assurance Company is growing at such a 
pace that the company has found it necessary to enlarge its Detroit offices. 


—It is understood that the new policy of the Provident Savings, which will 
soon be on the market, will contain a number of new and interesting features. 


—The Home Guard of America is an insurance concern recently organized at 
Springfield, Ohio. Henry Trantwain is president, and; J. H. McWade is sec- 
retary. : 

—It is rumored that W. M. Byrne, New York manager of the Union Casualty, 
will become Western manager of the Maryland Casualty, with headquarters at 
St. Louis. 

—President Alexander of the Equitable Life sailed for Europe last week on the 
Oceanic. He will be abroad about two months, and expects to spend the greater 
part of that time in Paris. 


—Moore Sanborn, agency superintendent of the American Union Life, has 
been elected third vice-president and a director of the company. He succeeds 
Alfred J. Pouch, recently deceased. 

—The State Life of Indiana has discontinued issuing “‘special contract” policies, 
and there will probably be no further action in this connection until an opinion 
of the Supreme Court can be secured. 

—Cards are out announcing the engagement of Francis A. C. Hill, Boston 
general manager of the Equitable Life, and Miss Harriett Sherburne, daughter 
ot Mr. and Mrs. Charles W. Sherburne of Boston. 

—Between Jan. 1 and Aug. 31 of the current year the New York Life paid for 
death claims $7,344,482; for endowments, $2,156,788; for dividends, $1,548,503, and 
for surrender values, $1,352,826; a total of $12,402,549. 

—W. J. Fischer, Nebraska agent for the New England Mutual, has resigned, 
and has associated himself with W. T. Gage, Detroit, general agent for the North- 
western Mutual, under the firm name of Gage & Fischer. 

—It is reported that Dr. S. M. Pearman, the well known Chicago representative 
of the Equitable Life, will be charged with rebating in a number of cases that 
are now in course of preparation, to be filed with Referee Reed of New York. 

—In another column of this issue appears the advertisement of a prominent 
and successful stock accident company that desires to secure the services of a 
good superintendent of agencies. This is an exceptional opportunity for the 
right man. 

Commissioner Craig of Tennessee has notified the Mutual Reserve Fund Life 
that its license. to do business in the State will be revoked on Oct. 1. The Com- 
missioner’s action is based on the recent examination of the Association by the 
New York Department. 

—The General Accident Assurance Corporation of Perth has completed arrange- 
ments to take over the entire burglary business of the New York Marine Under- 
writers, who were the pioneers in writing burglary risks in this country. The 
well known firm of Chubb & Son, who were attorneys for the Underwriters, have 
been appointed New York city general agents for the General Accident. 

—During the season of trouble experienced some time ago by the Western 
Mutual Life, libel suits were begun against a number of insurance journals and 
agents of the Germania Life and the Mutual Benefit Life. The company now 
feels that the one suit brought to trial vindicated it, and in view of the satisfac- 
tory reorganization and the examination by the Illinois Department, which also 
resulted in a satisfactory manner, the directors have decided to drop these suits. 

—From the Standard of Detroit comes a most emphatic and absolute denial 
that there ever existé® the slightest idea of a reinsurance deal between that com- 
pany and the Maryland Casualty. D. M. Ferry, the Detroit millionaire, is the 
principal stockholder in the Standard; and William C. Maybury, the managing 
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director of the company, says that the business is profitable, and that his com- 
pany is making money, and will be the last company in the business that will be 
reinsured. 

—A. J. Reed, who visited New York a few weeks ag» after resigning his posi- 
tion as superintendent of agencies for the Mutual Life of Kentucky has closed 
a contract with the American Union Life. His field will comprise the greater 
part of Ohio, with headquarters in the Carew Building, Cincinnati. Mr. Reed 
was highly successful during his connection with the Kentucky company in 
producing new business, and the American Union will doubtless speedily beccme 
well known in Ohio. 

—The nineteenth fiscal year of the Bankers Life Association of St. Paul closed 
or. Aug. 31 last, and as a result of stock taking the association was fond to be 
possessed of assets amounting to $906,988. Of this amount $674,000 was in United 
States bonds, all of which is on deposit with the State Treasurer of Minnesota 
in trust for the policyholders. The liabilities amounted to but $42,000 in death 
claims reported or in process of adjustment. The total claims paid up to date 
amount to $2,307,986, while the insurance in force is stated at $22,630,000. The 
Bankers now maintains the full legal reserve on all its new business, and con- 
tinues to be financially among the strongest institutions of its class. 


Fire Insurance Netes. 
—National of Ireland has been licensed in New Hampshire. 
—United Fire of Baltimore has been admitted to Minnesota. 


—Assets of the Firemans Fund passed the $4,000,000 mark July 1. 
—J. R. Sutton, special agent for the Royal in Michigan has resigned. 





—Citizens of St. Louis has appointed J. A. Sylvester of Mempiiis State agent 
for Tennessee. 

—At the last meeting of the Los Angeles local board it was voted to dissolve 
the organization. 

—Charles T. Chandler, Jr., Cook County special agent of the National of Hart- 
ford has resigned. 

—Charles A. Cummings of Peoria has been appointed special agent of the 
Buffalo Commercial for Illinois. 

—C. W. Taylor of Waterloo, Ont., founder of the Waterloo Mutual Fire and 
the Ontario Mutual Life, died Sept. 14. 

—W. V. Church, Superintendent of Insurance in Kansas, is to be opposed by 
A. W. Smith for the Republican nomination for the office. 

—Home Fire of Salt Lake City at the regular meeting of the directors held 
last week declared the regular quarterly dividend of 144 per cent. 

—At auction last week in New York the following fire insurance stocks were 
sold: 80 shares, Stuyvesant, at 80; 12 shares, of Citizens of New York, at 119%. 

—War insurance has been stirred up at Lloyds, London, by events in the 
Transvaal. Three months policies are being written at a rate of 734% per cent. 

—Los Angeles County Mutual Fire Association has filed articles of incorpora- 
tion to make contracts for insurance on property situated in Los Angeles County. 


—Major O. E. Hine of Vienna, Va., a director in the Mutual Fire Insurance 
Cempany of London County, Va., died Sept. 19, in the sixty-fourth year of his 
age. 

—F. M. Nelson, formerly special agent of the Imperial, with headquarters in 
Atlanta, has resigned, and will establish himself as independent adjuster at 
Memphis. 

—Jameson & Frelinghuysen have secured the management of the Merchants 
Fire Lloyds. Henry Griffin will remain on the advisory committee, and act as 
an underwriter. 

—Continental of New York has filed an injunction suit seeking to restrain the 
Continental Fire Association of Fort Worth, Texas, from the appropriation of the 
name 2f the plaintiff. 

—Managers are hoping that the suits in Texas against the Jalonick rating 
bureau and the sixty companies which were buying rates from it may be settled 
without the companies being ousted from the State. 

—Missouri field agents and adjusters are forming a new association to take the 
place of the one declared a combine. The new organization if brought into 
existence will not conflict with the recent decisions. 

—Recent fire at the plant of the American Fisheries Company revealed the fact 
that insurance was carried in unauthorized companies as follows: Patriotic of 
Ireland, $3000; Eastern Counties, $4500; Lloyds, London, $5750. 

—Governor of New Hampshire has refused to pardon Dr. J. C. Moore, the 
fcrmer president of the Peoples Fire of New Hampshire. Five physicians exam- 
ined him, and all reported that he is suffering from no organic disease. 

—F. O. Davenport, a leading agent in Detroit, is going to offer a resolution to 
reduce the number of agencies for each company from four to two. A similar 
resolution towards reducing the number of agencies was recently defeated. 

—It was erroneously stated in last week’s Spectator that James R. Wilson was 
elected assistant secretary of the State of Wilmington, Del. He was temporarily 
assistant-secretary while the company was being organized, but recently resigned. 

—New Orleans situation has been improved by the suspension of several agents 
on account of failure to sign the commission pledge. The Royal has instructed 


that all its business be sent through the compact, and conditions are much 
relieved. 

—John Clybouw has been appointed foreign superintendent of the Aachen and 
Munich at its home office. 


He was at one time in the London office of the Lan- 
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cashire, after which he had charge of the country department of the London and 
Provincial, and when that company was absorbed by the London and Lancashire 
he entered the service of the latter, first in the London office and later as head 
of the foreign department at the Liverpool office. 

—Officers of the Indemnity Fire and Marine of London are said to have made 
false returns for taxation to the Michigan Insurance Department, and have been 
summoned to a hearing. If the matter is not satisfactorily explained the company’s 
license in Michigan will be revoked. ‘ 

—Western of Toronto, British-America of Toronto and, British-American of 
New York have appointed Andrew B. Newcombe agent in Brooklyn. He has 
had a large experience in the agency and brokerage business, and his appoint- 
ment is considered particularly good. 

—Mrs. Charles B. Gilbert, the wife of Manager Gilbert of the Western depart- 
ment of the Lancashire, died at her home, 3959 Ellis avenue, Chicago, Sept. 20. 
Mrs. Gilbert has been in poor health for some time. Manager Gilbert has the 
sympathy of many friends in his sorrow. 

—State Fire of Liverpool is expected to enter California soon, and will go into 
the office of William MacDonald, general agent, who also has the London and 
Lancashire. The Pelican of New York has already, entered and is in the office 
of Butler & Haldan, with the Phoenix of London. 


—Greenwich has appointed Walter L. Atwater, formerly special agent of the 
Grand Rapids in Iowa, Nebraska and Minnesota, special agent in the Western 
field; Charles H. Garrison, special agent in Indiana for the Grand Rapids, will 
become, after Oct. 1, special agent in Iowa, Nebraska and Minnesota. - 


—Capital of Concord, N. H., has reinsured its Chicago business on account of 
its unprofitable experience in that city. The company has not withdrawn from 
Illinois nor any other State where it is now operating, but is steadily increasing 
its business and enlarging its agency force by every legitimate method. 


—Birmingham, Ala., is having trouble. Special agents have visited the city 
in large numbers lately, and a rate war on preferred mercantile and dwelling 
risks is not at all unlikely. The non-board agents are very aggressive, and a rate 
war is said to be the only possible way for board agents and companies to protect 
themselves. 

—New York Board of Fire Underwriters held a special meeting last week, and 
adopted resolutions in regard io the lighting of piers and wharves during the 
Dewey celebration. A special form of permit was adopted, and it was recom- 
mended that no permits be granted on wharves where cotton, jute or other veg- 
etable fibre is stored. 

—Charles F. Mitchell, Western manager of the Manhattan, has issued a circu- 
lar to the agents of the company, in which he attacks in bitterest terms the action 
of the Union companies regarding commissions. He ends by saying that agents 
if they consider their own interests, past, present and future, will not hesitate as 
to the class of companies they will represent. 

—Colorado, Wyoming and New Mexico Association of Local Fire Insurance 
Agents at its third annual meeting at Denver, last Monday, elected the following 
officers: President, E. H. Day, Trinidad; vice-president, E. S. Rich, Denver; 
second vice-president, Mrs. F. W. Abbott, Ouray; third vice-president, E. Bray- 
ton, Pueblo; secretary and treasurer, Charles F. Wilson, Denver. 

—Queen has appointed P. D. McGregor manager of its Western department. 
He was formerly associate manager of the Western department of Connecticut 
Fire, having been with that company since 1885, when he entered its employ as 
supply clerk. Later in 1891 he was appointed special agent in Illinois and 
Indiana, and in 1898 was appointed associate manager. The Queen’s appointment 
is an admirable one. 

Virginia Association of Local Fire Insurance Agents at a meeting held Sept. 
20 effected a reorganization of the association. The following officers were 
elected: President, L. W. Childrey, Norfolk; vice-president, W. L. Dechert, 
Harrisonburg; secretary and treasurer, George D. Day, Norfolk. Resolutions 
were passed against overhead writing, multiple agencies and bad faith, The 
object is to improve the condition of the local agent. ; 


—Canadian Fire Underwriters Association held its annual meeting last week 
in Quebec. The main subject taken up was electrical inspection. Attempts are 
to be made to have municipal authorities adopt the rules of the underwriters, as 
so many cities in the United States have done. Reports of inspectors were 
listened to, showing that during the year ninety towns have been visited by the 
inspectors, some of them twice, over 5000 manufacturing establishments have been 
inspected, in Montreal and Toronto there have been about 10,000 mercantile 
inspections. There is no inspection work in Quebec 

--At the recent meeting of the National Association of Municipal Electricians 
at Wilmington, Del., the president took occasion to speak in very high terms of 
the Montauk Multiphase Cable, calling it “the last great electrical invention of 
the nineteenth century, and in many respects the greatest, because of its saving 
of human life and protecting business from serious interruptions. * * * For 
this great boon we are indebted to the persistency of a Gould, supported by a 
cerps of scientific experts, for its completion. With this Montauk Multiphase 
Cable installed in a building, there exists no reason to-day why perfect fire pro- 
tection should not be had.” 


—Ohio Association of Local Fire Insurance Agents held its annual meeting 
at Cleveland last week. Charges of overhead writing were brought against the 
Firemans Fund and the Scottish Union and National. Louis L. Rauk of Cin- 
cinnati made charges against the Continental, Northern of London, Common- 
wealth, Buffalo German, Williamsburgh City, London and Lancashire and Fire- 
mans Fund for cutting rates in Cincinnati. This association, which is the largest 
in the country, is trying to bring about better conditions, and is not hesitating 


to show up any questionable practices on the part of even the strongest com- 
panies. A. P. Ross, formerly State agent of the Aatna, has been elected man- 
ager and State organizer, and the field will be reorganized by counties. 

—St. Louis agents have organized the St. Louis Fire Prevention Bureau, which 
will perform the inspection service formerly done by the St. Louis Board of Fire 
Underwriters. The membership is practically the same as that of the old board, 
and expenses will be met by a tax of one per cent on local premiums. The 
bureau will co-operate with officials in enforcing the present insurance laws of 
Missouri and “shall not, directly or indirectly, limit or control or attempt to 
limit or control the business of fire, lightning or tornado insurance in this State.” 
The officers are as follows: President, John R. Triplett; vice-president, W. D. 
Hemenway; secretary and treasurer, C. F. Miller. The executive committee con- 
sists of the officers and H. M. Blossom, George D. Markham, S. D. Capen, and 
F. Churchill Whittemore. 





TOO LATE FOR CLASSIFICATION, | 

—Ludwig Victor has severed his connection with the Great Eastern Casualty 
Company. | 

—Westchester Fire has withdrawn its resignation from The Union, which was 
to have taken effect October 29. 

—A press dispatch by way of Montreal states that A. G. Ramsay, president of 
the Canada Life Assurance, has resigned and retired to private life. 

—Creditors of the New York Bowery Fire are receiving about seventy-six per 
cent of their claims, being the final settlement of the receiver’s accounts. 

—Charles Dewey, president of the National Life of Vermont and a brother of 
Admiral Dewey, is in New York as a guest of the city during the Dewey 
celebration. 

—Henry C. Ayers, general agent of the Northwestern Mutual Life at Pitts- 
burg, died last week. The agents and office ‘force of the Western district of 
Pennsylvania met on Monday at Pittsburg and adopted memorial resolutions. 

—Paragraph last week announcing the organization of the United States In- 
demnity Society at Leominster, Mass., should have said that this is a local lodge 
organized under the auspices of the United States Indemnity Society of Boston. 

—Non-Union managers held a conference in Chicago Tuesday, but, owing to 
the absence of a large number of representative companies, nothing of) interest 
was accomplished. The meeting adjourned until Friday morning, when a large 
attendance is expected. 

—Edward F. Everett, the oldest inspector in the New England Bureau of 
United Inspection, died Tuesday morning at the age of sixty years. He was 
formerly a partner in the firm of Everett & Wass, and afterward special agent 
of the Fire Insurance Association of London. 

—U. C. Crosby, secretary of the New Hampshire Fire, will retain active mem- 
bership in the New England Insurance Exchange, but has resigned the chair- 
manship of the Springfield and Worcester committees. He will retain the chair- 
manship of the factory improvement committee. 








WATCH THE DATE OF EXPIRATION OF AGENTS’ LICENSES. 


FIRE INSURANCE LAW CHART. 


A convenient Chart just issued by THE SPECTATOR COMPANY, contains 
a Summary of Spec al State Laws Relating to Statements Required of Fire 
Insurance Companies, States Having Standard Policy and Valued Policy Law, 
Resident Agent Law, Law Relative to Co insurances, Law Prohibiting Com- 
pacting or Re-in.urance in Unauthorized Companies. The Chart also states 
Whether Home Office Statements are Required of Foreign Companies, gives 
the Final Date When Annual Statements may be Filed, When Tax Statements 
are Required, the Date of Expiration of Local Agents’ Licenses, and the 
Amount of Tax Required. 

The Chart is 13% by 18% inches, brass tipped top and bottom, and is 
printed on excellent bond paper, so that it may be hung up in a convenient 
place for ready reference. $1.02 per copy. Special prices quoted for quan- 


tities. THE SPECTATOR COMPANY, 
95 William Street, - = = New York. 


STOCK ACCIDENT COMPANY HAS AN OPEN- 

ing for an experienced successful Superintendent of Agencies. 

An exceptional opening for a good man. All communications will be 
held confidential. Address, ‘‘ ACCIDENT,” 

Care of SPECTATOR Co., P. O. Box 1117, New York. 











Dividend Wotice. 


_ UNION TELEGRAPH COMPANY, 
DIVIDEND No. 124, New York, Sept. 18th, 1899 


The Board of Directors have declared a quarterly dividend of ONE AND ONE- 
QUARTER PER CENT. upon the capital st: ck of this Company, payable at the office 
of the Treasurer on and after the 16th day of October next. to sharenolders of record at the 
close of the transfer books on the 20:h day of September inst. 

For the purpose of the annual meeting of stockho ders, to be held Wednesday, the 11th 
day of October next, and of the div dend above referred to, and transfer books will be closed 
at three o*clock on the afternoon of September 20th, inst., and reopened on the morning of 
October 12th, 1899, M. T. WILBUR, Treasurer. 











